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Educating prospects to the cov- 
erages they need is not always 
a picnic... so, to make the job 
easier, this advertisement ap- 
pears in the August 4th issue 
of Time—the weekly news / 
magazine and the Aug- 
ust issue of Nation’s 
Business. The 
Aetna Fire Group. 
W. Ross McCain, 
President. 


DISASTER CAN STRIKE 
$0 SUDDENLY 


“The sun was shining only a few When your insurance program is under 


their watchful eyes, you are sure of 


minutes ago... now look!” 


expert advice on what policies to carry 
. 2 . 

; ... you can have changes made at an 
Most disasters strike that way: Storms 
— fires — automobile accidents — theft 
ot loss of valuable property. There’s 


one respect, however, in which people 


instant’s notice .. . and you know just 


where to turn in event of loss. 
* + * 


H is ¢ money-wise insuran 
are more fortunate than they used to be. we another "7 heer’ os 
fact. Policies with a capital stock com- 
pany ate backed by both a paid-in 


capital and surplus. You are never 


They can insure against more of life’s 
hazards—and at lower cost. 


e « ¥ : 
liable for assessment. 


To make the buying of insurance as 
Don’t Guess About Insurance 


—CONSULT YOUR LOCAL 
AGENT OR BROKER 


easy as the buying of other necessities, 
the Aetna Fire Group sell only through 
local agents or brokers. 


HARTFORD, CONNECTICUT 
New York, Chicago, 
San Francisco, Charlotte, N. C., Toronto, Can. > EAI ELS 


THE ATNA FIRE GROUP O- 
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through conflagrations, wars 
and financial depressions, no 
policyholder has ever suffered 


loss because of failure of the 


to meet their obligations. 
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PUT DOWN YOUR CIGARETTE— 


it’s time to look at this Plan! 


The complete set of working tools 
pictured above, supplied at nomi- 
nal cost to Royal-Liverpool agents, 
affords them an opportunity to 
render competition-proof service 
to personal and estate risks. 


Please address our Publicity De- 
partment if you would like to 
examine this “Planned Insur- 
ance Protection” material. 


ROYAL’ LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N. Y. 


AMERICAN & FOREIGN INSURANCE COMPANY ° BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD ° CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA e THE LIVERPOOL 
& LONDON & GLOBE INSURANCE CO. LTD ® THAMES & MERSEY MARINE INSURANCE COMPANY, LTD * QUEEN INSURANCE COMPANY OF AMERICA * THE NEWARK FIRE INSURANCE 
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You, too, 


have an important 





part to play in 


NATIONAL 
DEFENSE 


OT only the army trainee, the airplane and the munition factory worker, 
but every man, woman and child in the country can contribute to the 
strengthening of national defense. 








The insurance salesman in particular has an important part to play. 
He can be more than a peddler of policies, he can be a true insurance coun- 
sellor, giving his clients the benefit of his knowledge and experience to the 
end that they may be adequately and properly protected. 





In the first place, the insurance salesman deals in a commodity that is 
essential to national defense. Insurance is the backbone of credit, a stabilizing 
influence that assures continuing performance. Furthermore, insurance pro- 
vides accident prevention services that assist in discovering and eliminating 
possible sources of loss before irreparable damage is done. And, when the 
unavoidable does happen, insurance steps in to make prompt financial res- 
titution. 

“Etna representatives are especially well qualified to assume an important 
role in national defense. Not only do they have at their disposal every facility 
for providing sound, dependable insurance and bonding protection, planned 
to meet individual requirements, but their services include capable counsel 
and advice, plus the advantages of expert safety engineering service and 
| coast-to-coast claim service. 


It Pays To Be 
fEtna-ized 


It Pays To Be 
An 4Etna-izer 





THE ZTNA CASUALTY AND SURETY COMPANY 


THE ATNA LIFE INSURANCE COMPANY THE STANDARD FIRE INSURANCE COMPANY 
THE AUTOMOBILE INSURANCE COMPANY OF HARTFORD, CONNECTICUT 
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With the increased cost of cars and curtailed production agents should review | 
all Dealer and Fleet policies, as well as policies on individuals, to see that they have 
adequate protection in line with rapidly-changing conditions in the automotive field. 


Increased prices and higher replacement costs make it more necessary than 
ever that an automobile owner carry full insurance to value, equal to his present 
equity. With increased prices he would have to pay more to replace his car, if 
damaged or destroyed. Therefore, he needs full protection to keep his future 
replacement cost as low as possible. You owe it to your present policyholders to 
explain this situation and to see that they have adequate protection. 
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Qur Automobile Department will gladly advise you as to proper coverage. 





The Mercantile Insurance Company 





of America tl 
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Survey Hosiery 
Mills to Guide 
the Underwriters 


Rating Bureaus in East 
Commence Inspection 
Due to Embargo 


NEW YORK—To learn the situa- 
tion in each of the hosiery mills of the 
country due to the virtual cessation of 
raw silk importation from Japan, the 
rating bureaus of the east have listed 
each of such properties and will have 
them carefully inspected, both as to the 
amount of raw silk on hand and the ex- 
tent to which machines now in use may 
be altered to use such substitutes as 
rayon, nylon and cotton. At once the 
surveys be completed reports will be 
furnished fire companies for their un- 
derwriting guidance. : ; 

The center of the hosiery industry of 
the country is in and about Berks 
county, Pa., some of the largest mills 
being in Reading. Practically all of the 
plants are sprinkler equipped, and in 
view of the loss experience on the class 
rates are low. The amount of fire in- 
surance upon individual plants runs as 
high as $500,000, with an occasional 
property insured for an even greater 
amount. 


Converting to Nylon 


When the duPont people began to 
market Nylon some months ago, they 
were unwilling to sell the product to 
hosiery mills unless their machines were 
of sufficient grade to use nylon prop- 
erly, appreciating that an imperfect 
product would -strongly prejudice the 
consumer against the new material. 
While many of the mills altered certain 
of their machines to conform to the 
nylon requirements, others did _ not, 
holding the cost of machine alteration, 
averaging from $10,000 to $12,000, was 
more than they could readily afford. 

It is estimated that on the average 
there is a supply of raw silk on hand 
sufficient to last another week beyond 
which the hosiery manufacturers must 
look to substitutes for making hosiery. 

According to the house organ of the 
National City Bank, “stocks of finished 
and unfinished silk hosiery are suffi- 
cient for about five months supply. Raw 
silk at warehouses represents only two 
months supply, and mills have been 
ordered to limit their production to the 
rate heretofore current. 

“The problem of substitute materials 
may be met in part by synthetic yarns 
and cotton, but is complicated by the 
fact that the rayon industry has been 
booked solid for several months and 
producers yarn stocks are but two days 
supply at the rate of current consump- 
tion. It is reported that nylon facili- 
ties at present can furnish around 20 
percent of the women’s silk hosiery 
needs and du Pont’s new plant will 

(CONTINUED ON PAGE 28) 


Insurance Cabinet 
of U. S. Chamber 


John L. Train, President 
Utica Mutual, Heads the 
Important Committee 


WASHINGTON, D. C.—The rela- 
tion of insurance to national defense is 
emphasized in the program of the insur- 
ance department of the U. S. Chamber 
of Commerce for the coming cham- 
ber year, as disclosed today by A. W. 
Hawkes, president, in announcing the 
personnel of the insurance committee. 

The department committee serves as 
an advisory body in directing insurance 
activities. Its membership is broadly 
representative, as shown in the names 
and connections of its personnel. The 
following are members: 

John Train, chairman, president 
Utica Mutual; H. "A. Behrens, chairman 
Continental Casualty; Esmond Ewing, 
vice-president Travelers Fire; C. O. 
Fischer, vice-president Massachusetts 
Mutual Life; Edmund Fitzgerald, vice- 
president Northwestern Mutual Life; 
Carl N. Jacobs, president Hardware Mu- 
tual Casualty, Stevens Point, Wis.; L. 
A. Lincoln, president Metropolitan Life; 
Paul Rutherford, president Hartford Ac- 
cident; John M. Thomas, president Na- 
tional Union Fire; J. H. R. Timanus, 
secretary Philadelphia Contributionship; 
W. D. Winter, president Atlantic Mu- 
tual. 


Insurance Prominent Factor 


Other names are in the process of be- 
ing added to the committee list. 

Insurance for many years has been 
given an important place in the general 
work of the chamber. Since the under- 
lying membership of the chamber con- 
sists predominantly of buyers of insur- 
ance, the insurance program is built 
fundamentally upon the principle of the 
policyholders’ interest. Through its un- 
derlying membership of 700,000 corpora- 
tions, firms and individuals, the chamber 
is in a position to enlist the cooperation 
of a large and important group of pol. 
icyholders in a program designed to im- 
prove the service of the institution of 
insurance in all its branches. 

Insurance, Mr. Hawkes points out, 
has a definite place in the defense pro- 
gram. For that reason, the chamber, in 
its insurance activities, will center on 
conservation in the field of fire preven- 
tion and health conservation. 


Fire Prevention Efforts 


Fire prevention efforts are now car- 
ried on by nearly 600 local chambers of 
commerce enrolled in the National Fire 
Waste Contest, conducted by the na- 
tional chamber. Mr. Hawkes calls re- 
newed attention to the urgent impor- 
tance of safeguarding communities and 
industrial plants against fire while the 
national defense program is under way. 
Plans are now being made for an ex- 
tensive national program for this year’s 
Fire Prevention Week in October. 

During the year health conservation 
will be given close attention. The sched- 
ule for grading communities in the city 
and rural health-contests carried on by 
the chamber in cooperation with the 
American Public Health Association, has 

(CONTINUED ON PAGE 28) 


Insurance Group of 
Bar Sets Program 


Notable List of Speakers 
at Indianapolis 
Sept. Z29-Oct. 1 


The tentative program for the annual 
meeting of the insurance section of the 
American Bar Association at Indianapo- 
lis, Sept. 29-Oct. 1, has been announced. 
H: C. Spencer, Rochester, nN. Sey 
chairman. 

The opening session on the afternoon 
of Sept. 29 will be taken up with re- 
ports of committees. E. S. Gambrell, 
Atlanta, will report on lay insurance ad- 
justers; H. S. Moser, Chicago, unau- 
thorized insurance companies; G. W. 
Goble, University of Illinois, Urbana, 
qualification and regulation of insurance 
companies, and H. P. Drake, New York, 
conference with National Association of 
Insurance Commissioners. 

Sept. 30 will be devoted to round 
tables. At the one on automobile insur- 
ance law, at which R. G. Rowe, Lumber- 
men’s Mutual Casualty, Chicago, will 
preside, F. B. Baylor, Lincoln, Neb., 
will discuss “Substituted Service;” G. J. 
Cooper, Detroit, “Liability of Master 
for Accidents of Servants;” and H. W. 
Raymond, Chicago, “Changes in Stand- 
ard Provisions of Automobile Liability 
Policies.” 

Fire Insurance Law 


The fire insurance law round table 
will have Thomas Watters, Jr., National 
3oard, New York, presiding. Joseph G. 
Wood, Indianapolis, will discuss “Statu- 
tory Policies of Fire Insurance;” Frank 
L. Erion, Chicago adjuster, “Loss Ad- 
justment Problems Incident to War and 


Defense Measures,” and F. W. Davies, 
Birmingham, Ala., “Review of Fire In- 
surance Decisions During the Last 
Year.” 


O. H. Miller, Des Moines, will pre- 
side at the accident and health round 
table, where O. D. Brundidge, Dallas, 
will talk on “Total Disability in Health 
Insurance,” with a discussion led by F, 
R. Allaben, Grand Rapids, Mich.; J. 
D. Randall, Cedar Rapids, on “Hospital 
and Surgical Indemnity in Accident and 
Health Insurance,” with a discussion led 
by F. S. Smith, Jersey City. 

The fidelity and surety round table 
will have H. W. Nichols, New York, in 
the chair. Major Allen Wight, Dallas, 
will handle “Federal Assignment of 
Claims Act of 1940;” J. S. White, Indi- 
anapolis, “Surety and Fidelity as It Per- 
tains to Public Official Bonds,” and F. 
M. Cobourn, Toledo, “Liability Under 
Bankers and Brokers Blanket Bonds.” 


Inland and Ocean Marine 


Casualty insurance with H. D. Combs, 
U. S. F. & G., Baltimore, presiding, will 
have E. W. Sawyer, National Bureau of 
Casualty & Surety Underwriters, New 
York, discussing “Developments in Cas- 
ualty Insurance;” Leland Powers, Bos- 
ton, “Trial and Defense of Malpractice 
Actions,” and S. C. Morris, Charleston, 
W. Va., and J. M. Guiher, Clarksburg, 
W. Va., “Recent Developments in the 
Handling of Products Liability Law.” 

A. C. Charles, Joseph G. Bill and J. 
C. Crawley, New York, will handle “An- 
notation of the Inland Marine Policy” 

(CONTINUED ON PAGE 28) 


Proposals for 
Change Studied 
Closely Today 


Fire-Casualty Interests 
Are Responsive to Sugges- 
tions for Improvement 


In the past few years in the fire and 
casualty business there has been an ex- 
panding spirit of willingness and indeed 
eagerness to examine procedures and 
contracts to determine whether improve- 
ment can be made or whether after all 
the old way is the best of all possible 
ways. The spirit first became evident 
in the casualty business, in connection 
with the work of drawing up a uniform 
automobile public liability contract, That 


was the project that paved the way for 
rather broad consideration of contracts 
and procedures in the casualty business. 

The fire insurance people now appear 
to be casting a critical eye at proced- 
ures on their side of the fence. The pro- 
mulgation of a standard automobile fire, 
theft, comprehensive and collision con- 
tract is evidence of such an attitude in 
the fire insurance house. Another piece 
of evidence is the earnest work that is 
being done in the west in the promul- 
gation of a uniform so-called optional 
fire policy which within a year or so 
may be made mandatory. As yet it has 
not been introduced in any state. 


Renewal Certificate Idea 


Now that the ice has been broken a 
good many suggestions for changes are 
broached, some being fanciful and im- 
practical, or perhaps merely premature. 
For many years the idea has been put 
forward from time to time that renew- 
ing insurances in the fire and casualty 
business should be kept in force by the 
issuance of renewal certificates. This is 
an idea that is being closely examined 
these days by several interests. The 
use of renewal certificates has been 
prevalent for some time in _ certain 
branches of the casualty business. For 
instance, some of the casualty compa- 
nies issue renewal certificates for acci- 
dent and health policies. Others, of 
course, merely bill the assured each year 
as is done in the life insurance business. 
Some of the casualty companies use re- 
newal certificates in their plate glass 
and burglary departments. It is reported 
that one or two companies lately have 
been experimenting with the use of such 
certificates in connection with automo- 
bile public liability and property damage. 
In some foreign lands renewal certifi- 
cates are customary. For instance, in 
Cuba it is the practice. 


Term Fire Policies 


Apparently the use of renewal certifi- 
cates has been limited very largely to 
the casualty end so far. General of Se- 
attle and other companies issuing term 
fire policies on an annual premium ba- 
sis do issue renewal certificates each 

(CONTINUED ON PAGE 26) 
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Agency Complaint 
on Some Company 
Practices Given 


C. A. Abrahamson, president of the 
Omaha Insurance Agency, Omaha, 
Neb., in commenting on a recent article, 
“Forms of Competition Are Being Ex- 
amined,” in which mention was made by 
company executives as to the way some 
agents have of applying to their compa- 
nies for contributions of all kinds, says: 

“May I suggest that another para- 
graph be added so the sins will not ap- 
pear so one-sided. 

“With particular reference to the crit- 
icism in the article of so-called anniver- 
sary dinners, what about the companies 
who pester their agents with appeals for 
additional premiums on behalf of Vice- 
president Joe Doak who has just com- 
pleted 10 years of service with ‘Old 
Ironsides’ (to use the same company)? 
Good old Joe is worthy of this extra spe- 
cial attention and won't he be surprised 
on the morning of his anniversary to 
find the desk piled high with new dailies 
as an evidence of how kindly the agents 
feel towards him. 

“The agent is supposed to upset his 
company distribution equilibrium in order 
that Joe will be happy on his anniversary. 
Not a month passes but what the aver- 
age agency receives such requests from 
some company or. other. If we are to 
eliminate the rackets in our business, 
let’s eliminate all of them, and certainly 
this is one for which the companies can 
be blamed. 

“Your editorial, ‘Don’t Pass the Buck 
to the Companies,’ is timely and to the 
point. It would be an utter impossibil- 
ity for the companies to accede to the 
thousands of requests for local donations 
which they receive. 

“On the other hand, consider those 
companies with branch offices, having 
office brokers and in daily competition 
with local and general agencies. If 
those branch offices want to be a part of 
the local community, then it behooves 
them to play their part in local commu- 
nity charities. They should not be per- 
mitted to have their cake and eat it, too. 

“I fail to find any vast amount of dif- 
ference in the operation of a branch of- 
fice and of a general agency. The gen- 
eral agency is local and is expected to 
contribute to local enterprise or chari- 
ties, while the branch office is permitted 
to hide behind the skirts of ‘rule of the 
home office,’ in spite of the fact that the 
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Fireman's F _ Record Fourth Oldest 





Fund Record, publication 
of the Fireman’s Fund group of fire and 
casualty companies, the oldest fire insur- 


Fireman’s 


ance house magazine in the United 
States, has gained further recognition as 
the fourth oldest of all house organs in 
the nation. 

This announcement, which follows a 
two-year study of the field by the Paper 
Makers Advertising Association, was 
made in the July issue of “Direct Ad- 
vertising.” 

The Fireman’s Fund “Record” was 
published first in January, 1878, under 





the name of “Insurance Items.” In 1880 
the name was changed t» “Record.” Ex- 
cept for about three years following the 
San Francisco fire and earthquake in 
1906, the publication has been issued 
continuously, making it more than 61 
years old. 

The “Record,” now edited by W. 
Stanley Pearce, secretary of the group, 
is popular among agents and brokers, as 
well as employes and other friends of 
the companies of the group and has a 
monthly circulation of more than 16,000. 
It is frequently quoted. 








donation in either event must come from of fact safety effort is probably __no Enforce Los Angeles Separation 


the same commission 


income.” 


source—gross 


No Evidence of Sabotage 
in Fire Losses So Far 


While there has been a good deal of 
talk about sabotage with some of the 
large fires involving concerns that do 
defense work, it is extremely doubtful 
whether any have been set by agents 
or sympathizers of foreign governments, 
according to some fire insurance engi- 
neers. 

If any fire was the result of sabotage, 
it would not be too difficult for expert 
investigators to prove, and the present 
administration is such that plenty of 
publicity would result. 

A good deal of the talk of sabotage 
comes from persons using its public- 
ity value, and in some cases from those 
who may possibly want to cloak care- 
lessness or bad housekeeping. 

Speed-up in production with its in- 
crease in shift, its load on machinery, 
its greater chance for poor housekeep- 
ing, etc., have resulted, as was expected, 
in more fires This places a considerably 
greater burden on the fire fighting sys- 
tems. If there is any weakness, it is be- 
ing discovered, though not publicized. 
Where hazards have existed, the new 
situation is revealing it in the form of 
fires. 

With the vastly increased hazard, 
there is a correspondingly larger need 
for safety control, whereas as a matter 


greater than a year ago, if as great. 

In two or three instances over the 
country fire departments have been re- 
ported arriving as long as half to three 
quarters of an hour after a serious fire 
broke out and the alarm given. 

The free and easy reference to 
“sabotage” may encourage some sym- 
pathizers of Axis powers actually to set 
a fire, according to men who have been 
in fire fighting game a long time. 





LOS ANGELES—In a bulletin to 
members of the Insurance Exchange of 
Los Angeles, President W. B. Glassick 
calls attention to the rule on separation, 
points out that it prohibits any member 
from writing non-board policies on 
properties located anywhere in Califor- 
nia and says disciplinary action will fol- 
low where any member of the exchange 
violates the rule without obtaining relief 
as provided in the rule. 








THIS WEEK IN INSURANCE 





In order to provide underwriting guid- 
ance, the rating bureaus in the east have 
commenced a careful inspection of all 
hosiery mills. Page 3 

Automobile underwriters feel that 
they are facing dark and uncertain days 
ahead. Page 5 

Idea of issuing renewal certificates is 
being closely studied these days with 
the probability that negative decision 
will be reached so far as fire insurance 
is concerned. Page 3 

Program for Insurance Section of 
American Bar Association at Indianap- 
olis, Sept. 29-Oct. 1. Page 3 

Representatives of 90 percent of in- 
surers agree to program of compliance 
with federal wage and hour provisions. 

Page 5 

Companies find that their largest pre- 
mium increases are coming from the east 
and south, next comes the Pacific coast 
and the middle west is in the rear. 

Page 10 

Marine underwriters are much inter- 
ested in the war risk loss possibilities as 
a result of some of the moves that the 
Japanese government is now making. 


Page 13 


Mutual companies form reinsurer to 
provide eatastrophe excess market. 

Page 8 

John L. Train of Utica, N. Y., president 

Utica Mutual, heads the insurance com- 

mittee of the U. S. Chamber of Commerce 

for the year. Page 3 


Travelers has made no decision on 
course it will pursue in Illinois in view 
of the veto in that state of the so-called 
Travelers bill. Page 17 


New comprehensive lHability rules 
bring Pacific Coast procedure closer to 
that in force elsewhere. Page 19 


Idaho Association of Insurance Agents 
announces the program for its annual 
meeting. Page 30 


Montana agents announce program for 
convention in Billings, Sept. 15-16. 
Page 30 
New edition of “Time Saver,” the 
complete and convenient policy informa- 
tion reference book in the accident and 
health field, has now been published. 
Page 19 


$6,000,000 Tokio 


Funds Frozen 


NEW YORK—Under the order of 
the President freezing Japanese credits, 
approximately $6,000,000 of funds _ be- 
longing to Tokio Marine & Fire and 
$800,000 owing Meiji Fire, both of To- 
kio, are tied up in this country. The 
former company in the six months 
ended June 30 received under authority 
of the New York department $2,500,000 
of its free funds, and Meiji, $2,000,000. 
The business of both institutions had 
previously been reinsured in Standard 
of New York. During the latter part 
of May Aetna Fire purchased from 
Tokio M. & F. the entire stock of 
Standard and of Standard Surety & 
Casualty. The purchase price is doubt- 
less included in the funds still held for 
Tokio’s account by its United States 
trustee, which cannot be released so 
long as the freezing order remains in 
effect. 


Sprinkled Risk Pool 
Gets “New Yorker's” Eye 


The Western Sprinkled Risk Associa- 
tion of Chicago broke into the columns 
of the “New Yorker” magazine the 
other day in this wise: 

“The editor of ‘Our Own Business Di- 
rectory’ hands over to us from time to 
time such firm names as arouse his 
curiosity. We have investigated a num- 
ber of these and now present reports on 
Hell’s Kitchen, Inc., the Preferred Par- 
ticipating Company, the Be-At-US 
Window Cleaning Corporation, the 
Giant Belt of Greater New York, the 
Absolute Center, and the Western 
Sprinkled Risk Association. Hold 
Tight!” 

After revealing the nature of the op- 
erations of the other concerns, the “New 
Yorker,” referring to the Western 
Sprinkled Risk Association, has this to 
say: 

“Sprinkled risk means insurance poli- 
cies covering factories equipped with 
automatic sprinklers. The main offices 
of the Western Sprinkled Risk Associa- 
tion are in Chicago, which is fairly far 
west. Easy, once they’re explained.” 


Report Neslen to Be Retained 


SALT LAKE CITY—It is under- 
stood here that Commissioner Neslen, 
now chaplain for the Utah national 
guard with the rank of major, in train- 
ing at Camp St. Luis Obispo, Cal., will 
be granted a leave of absence from his 
post for the “training period,” continu- 
ing as head of the department, and 
upon his return from army training may 
be reappointed by the business regula- 
tion commission which now supervises 
the department. It is also said that 
C. N. Ottosen, present acting commis- 
sioner, will be continued as deputy com- 
missioner, and be given full charge of 
the office during Commissioner Nes- 
len’s absence. This arrangement meets 
with the approval of insurance interests. 


Publicover Portland Manager 


E. V. Publicover has been appointed 
manager of Hansen & Rowland’s Port- 
land service office. He has been with 
the general agency since 1939 as pay- 
roll auditor, engineer and special agent. 
Before that he was a local agent in 
Seattle. He started in 1922 with the 
Northwestern Mutual’s engineering de- 
partment, of which he later became 
assistant manager. Since early this year 
he had been temporarily stationed in 
Portland. 

Hansen & Rowland appointed Donald 
Baller, formerly with Seeley & Co., fire 
underwriter, succeding A. C. Tregoning, 
who resigned to become special agent of 
Security of New Haven. 








J. L. Tiernon, Jr., president of Tier- 
non & Co., and C. H. Wilson, president 
of Wilson, Forster & McCall, have been 
appointed vice-chairmen of the safety 
committee of the Buffalo chamber of 
commerce. 
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Insurance Accepts 
Wage and Hour 
Compliance 


Representatives of 90°, 
of Insurers Agree to 
Program of Cooperation 


WASHINGTON—General Philip B. 
Fleming, federal wage and hour admin- 
istrator, announces that voluntary com- 
pliance programs have either been 
started or promised by a representative 
group of insurance companies. 

A personnel classification study was 
made by the wage and hour division to 
determine legitimate exemptions in co- 
operation with seven employer associa- 
tion groups. 

Cooperating with the department of 
labor officials and representing 90 per- 
cent of the individual companies in the 
blanket industry compliance effort are: 
Vincent P. Whitsitt, manager and gen- 
eral counsel of the Life Presidents Asso- 
ciation; Col. Charles B. Robbins, man- 
ager and general counsel of American 
Life Convention; C. W. Fairchild, gen- 
eral manager Association of Casualty & 
Surety Executives; Frank S. Rowland, 
Life Office Management Association; 
John M. Holcombe, Jr., Sales Research 
Bureau; Harry Cooper, Jr., National As- 
sociation of Mutual Insurance Compa- 
nies, and J. H. Doyle, general counsel 
National Board of Fire Underwriters. 


American Mutual Alliance 


The American Mutual Alliance has 
already informed General Fleming that 
its companies have begun their program 
of voluntary compliance with provisions 
of the law. 

Results of the personnel classification 
study will be used as a guide in the 
determination of executive and adminis- 
trative exemptions during the compli- 
ance drive. For benefit of all companies, 
a compliance manual dealing solely with 
insurance situations will be prepared 
and the inspection staff will conduct 
future insurance inspections in accord- 
ance with that manual. This same con- 
sideration will be made available to 
independent companies not represented 
by the cooperating groups, the an- 
nouncement said. 


Seek to Aid Employers 


“The policy of the wage and hour 
division is to be helpful, to aid employ- 
ers in complying with the law rather 
than wait for them to get into trouble 
and then pounce on them,” General 
Fleming pointed out. “Companies with 
which we are working have been very 
helpful and we are highly pleased in 
being able to add another important step 
in our program of accomplishing com- 
pliance by cooperation.” 

While the employer groups assured 
the wage and hour division of coopera- 
tion so far as compliance is concerned, 
all stated they would continue to main- 
tain that the law does not apply to in- 
surance companies because they are not 
engaged in interstate commerce. 

The Association of Casualty & Surety 
Executives has recommended compli- 
ance with the act by each of its mem- 
ber companies. 


Luncheon Honors Le Boy 


The casualty department of Aetna 
Life in Chicago joined the R. S. Ed- 
wards life agency in sponsoring a joint 
luncheon in the La Salle Hotel in honor 
of Rudolph LeBoy, who has just com- 
pleted 25 years as a life and casualty 
agent in Chicago. Mr. LeBoy has been 
one of the leading agents throughout 
this time. 


Implications Studied of 
Warner Reciprocal Case 


By JOHN F. WOHLGEMUTH 


The decision of the New York appel- 
late division that the Warner reciprocals 
were not “doing business” in New York 
has a suggestion that the court has only 
a hazy idea of what constitutes “doing 
business,” and perhaps an even more 
hazy idea of how the reciprocals actually 
operate. The Warner concerns have ad- 
justers and inspectors in the state, but 
the policies are signed at Chicago. 

The Warner reciprocals, Canners Ex- 
change and Warner Reciprocal Insurers, 
are among the few interinsurance con- 
cerns that follow the true reciprocal 
theory. Each policyholder actually 
signs a power of attorney authorizing 
the attorney-in-fact to bind him as in- 
surer on the risks of all other members. 
He is not merely a buyer, but an insurer 
himself. Every policyholder who buys 
insurance from the exchange buys it 
from the individual members thereof, 
singly and severally, in their individual 
capacities, and not from the group or 
from the attorney-in-fact. The most bit- 
terly maintained tenet of reciprocalism 
is that the reciprocal has no place, no 
body, no substanceg, no locale, that it 
has no being except as it exchanges the 
contracts of members. Thus the Can- 
ners’ own name for itself is “Canners 
Exchange Subscribers AT Warner’s In- 
terinsurance Bureau.” The “at” is the 
dearest point of the true-blue reciprocal. 


Only Individuals Are Involved 


Thus when an application by a New 
York member for insurance is received 
at Warner’s in Chicago, such application 
is addressed, in reciprocal theory, and no 
doubt in legal effect, not to a unitary 
organization or entity, but separately to 
each individual member of the exchange. 
And when the attorney-in-fact attaches 
his signature to the policy he grants in- 
surance, not on behalf of himself, or a 
unitary entity, but he binds separately 
each and every individual member who 
has entrusted him with a power of at- 
torney for the operation of the exchange. 
And this includes the members living 
in New York. 

The opinion of the court, in the state- 
ment of facts, shows that there are many 


members in the state of New York, the 
Canners premiums there in 1938 amount- 
ing to $298,000. What the court does 
not seem to know is that every time a 
policy is issued to a New York policy- 
holder, every other policyholder in the 
state thereby enters into a contract to 
insure him. This is a direct contract be- 
tween New York members, with no 
more intervention of intermediaries than 
when a customer buys a handkerchief 
from a clerk in a New York department 
store. 


Multitudes of Contracts 


The court accepts the fact that the 
exchange is engaged in the insurance 
business, but only doubts that the busi- 
ness is transacted within the state of 
New York. It seems unaware that large 
numbers of persons residing in New 
York enter into direct contracts with 
other residents whenever policies are is- 
sued to persons in New York. Every 
policy is not one contract, but a multi- 
tude of individual contracts, many of 
which run between residents of the state. 

The fact that the policy is executed 
“at” a certain spot in Chicago was given 
much weight by the court. Acceptance 
of the principle that the mere residence 
of an agent can divest the state of juris- 
diction would raise hob with many state 
laws. The decision in the Warner case, 
if it stands, would nullify the state sales 
tax for anyone willing to go to a little 
trouble. 


Beating the Law 


A resident at the Waldorf-Astoria ho- 
tel, desiring a fur coat, could walk over 
to Fifth avenue and make his selection, 
decide on terms, etc. Then, instead of 
buying the coat on the spot, the buyer 
could be given an order blank, identify- 
ing the coat and giving the name of the 
dealer’s agent in Jersey City. He would 
mail to such agent the application to 
purchase the designated coat, and have 
it delivered to the buyer at the Waldorf. 
To comply fully with the court’s ruling 
in the Warner case, the clerk who dis- 
plays the coat in the Fifth avenue store 
should “travel out of” Jersey City. The 
exemption would then be complete. 

(CONTINUED ON PAGE 8) 





Frank S. Rogers’ Human Ladder 








The seven children of Frank S. Rogers, 
Paul, and Mrs. Rogers were featured recently in connection with a fire carnival 
to raise funds for additional equipment for the volunteer fire department of 


Mahtomedi, 
were presented as a human ladder. 
Mahtomedi. 


The youngsters left to right are Patsy, 
Jack, eight; Bill, six; Susan, five; Mollie, three, and Tommy, 


well known general agent of St. 


White Bear Lake. The children were clad in firemen’s helmets and 
The Rogers family are summer residents at 


12 years old; Jim, nine; 
14 months. 


Auto Insurers 


Face Dark and 
Uncertain Days 


Collision Losses Continue 
to Increase—Cost of 
Replacements Is Higher 


The automobile insurance underwrit- 
ers these days are in an extremely trou- 
bled state of mind. Their collision loss 
experience continues to be most severe, 
running in many companies well over 
70 percent on an earned basis. The 
profit from the comprehensive portion 
of the premium no longer is sufficient to 
offset the collision deficits. The outlook 
for the future is rather dark and uncer- 


tain. 

Collision rates were increased rather 
generally this year but the increase was 
not substantial and a great portion of 
the business was written up at the old 
rates so that the increase will not pro- 
duce much of a benefit until next year. 

The cost of repairs and replacements 
is increasing. One observer who has 
made a rather close study of the situa- 
tion finds that the cost of automobile 
parts, particularly body parts, is consid- 
erably higher. Chassis parts have not 
shown quite same increase. Aluminum 
is no longer available and items of chro- 
mium plating are up in price about 50 
percent. Tires are perhaps 25 percent 
higher in cost and white wall tires are 
no longer available. 

The value of used cars has increased 
»y leaps and bounds. 


Accident Frequency Higher 


It is probably a safe estimate that 
accident frequency is greater by about 
20 percent than last year. A number 
of reasons are ascribed. One of the 
principal reasons is undoubtedly the 
fact that there are a great many more 
cars on the streets and highways. For 
instance, it is said there are 101,000 more 
vehicles on the streets of Detroit this 
year than there were last. Another fac- 
tor is undoubtedly the speed in deliver- 
ies in view of the defense program. 
Then there is a real shortage of good 
truck drivers and many of the trucks 
are being driven by unskilled men. More 
young men between the ages of 21 and 
28 are involved in accidents and some 
believe that the fact that these men are 
subject to draft may breed recklessness 
when they are at the wheel. The sug- 
gestion is made that drivers that have 
radios in their cars may become preoc- 
cupied with broadcasts of exciting war 
events and have a momentary lapse of 
attention that brings about an accident. 





Open Marine Branch in Seattle 


The Home has established a north- 
west marine department at Seattle with 
C. E. Cochrane, formerly marine super- 
visor, in charge as manager. The de- 
partment will be fully equipped to han- 
dle all underwriting matters, claims and 
accounting. All business will be re- 
ported direct to New York. Its terri- 
tory includes Washington, Oregon, 
Idaho, Montana, Alaska, British Colum- 
bia and Alberta. 


Impoundments to State Treasury 
JEFFERSON CITY, MO.—Gover- 
nor Donnell has signed a bill permitting 

transfer to the state of approximately 

$2,360,000 in funds impounded in the old 


fire insurance rate litigation. This 
amount represents money for which 
claimants could not be found. If not 


claimed in five years, the money will re- 
vert to the general revenue fund. 
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JAMES M. BLAIR, Puyallup 
State President 


Shown here are four of the men promi- 
nent in Washington and Pacific Coast 


Bassi Guess Makes 
Important Changes 


Following upon the transfer of Harold 
Montee, manager of the Chicago Office, 
to the home office in New York, of Aero 
Insurance Underwriters, Jean H. Du- 
$uque has been appointed as his suc- 
cessor. Mr. DuBuque has been actively 
engaged in commercial aeronautics for 
11 years and thoroughly understands 
the problems of private owners and 
commercial operators. 

For five years he was in the service 
of the Civil Aeronautics Administration 
during which period he was stationed 
in Chicago and was in touch with air- 
craft projects in nine states in the mid- 


dle west. Latterly, from San Antonio, 
he was active in supervising activities 
in connection with the Civilian Pilot 


Training Program. Mr. DuBuque holds 
various ratings as a technical and flying 
instructor. He has written many ar- 
ticles on aeronautical subjects and is co- 
author with Col. Roscoe Turner, world- 
famous speed ace, of two highly suc- 
cessful volumes on aviation training en- 
titled “Win Your Wings.” These texts 
have earned recognition from leading 
aviation authorities and are widely used 
in connection with the present Federal 
Pilot Training Programs. He has been 
a student of aviation insurance for some 
years and is in a position to serve 
agents and brokers in skillful fashion. 


Hartford College Offers 
Part Time Instruction 


The Hartford College of Insurance is 


extending its activities to include in- 
struction for part-time students when 
the college opens in September. It is 


expected that many insurance employes 
of Hartford will be interested in taking 
the special courses which relate to their 
work in the insurance companies but 
who may nct Le desirous of undertak- 
ing the complete course which leads to 
the degree of bachelor of science in in- 
surance administration. 

Part-time enrollment will also be 
open to agents, adjusters, members of 
the legal profession, and any others who 
may find the courses helpful. The ad- 
mission requirements call for the suc- 
cessful completion of one-half the work 
required for a bachelor’s degree at an 
approved college or university. The 
classes will be held in the evening at 
the college and will cover life insur- 
ance, casualty, fire, marine, health and 
accident, fidelity and surety, insurance 
law, insurance accounting, insurance 
marketing, insurance investments. 

A descriptive catalogue and other in- 


IRWIN MESHER, Seattle 
Executive Secretary 


insurance affairs who will play major 
roles in the annual rally of the Wash- 











Ss. R. AITKEN, San Francisco 
Manager Stock Company Association 


ington Association of Insurance Agents 
at Tacoma, Aug. 11-12. An outstanding 








JAY W. STEVENS, San Francisco 
Fire Prevention Bureau National Board 


program has been arranged for the con- 
vention. 








formation about the part-time courses 
can be obtained from the registrar. 


Joseph Bell, fire adjuster of the Kolob 
Corporation, Salt Lake City, is now a 


major in the air corps and adjutant Salt 
Lake air base. 

















TAKE A GOOD LOOK 


We have a plan for Agents—a straight-forward selling 
plan — called The Employers’ Group Analysis Plan. It 
gets right to the meat of a man’s insurance problems. 
Shows him what coverages he has—and what coverages 
he needs —all in a simple, attractive and effective pres- 
entation. 


Take a good look at the results this plan is getting for 
Employers’ Agents. Our monthly magazine “The Pio- 
neer” gives tips on how it works. For a free copy of the 
current issue write to The Employers’ Group Publicity 
Dept., 110 Milk St., Boston. 


Te Employers 
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WHAT YOU 
NAS 


COPrRiGHt | NORTH AMERICA 








“Beware of that fifth columnist... 
CARELESSNESS” 


says the headline of this month’s North America national 
advertising. 


The advertisement tells of a manufacturer whose fire prevention 
program was being scuttled by the negligence of his employees, in 
failing to maintain equipment in proper condition. The dangerous 
situation was, fortunately, discovered by the White Fireman, 
whose report led to the immediate correction of the errors... 
before fire had an opportunity to teach the same lesson but at a 
high tuition cost. 





See our full-page advertisement 
in the August 11th issue of Life. 


| INSURANCE COMPANY OF 
NORTH AMERICA 


PHILADELPHIA 
and the 
INDEMNITY INSURANCE CO. of NORTH AMERICA 


Write practically every form of insurance, except life. 
Founded 1792 
Capital $12,000,000 Losses paid over $457,000,000 
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Mutuals Form 
Catastrophe 
Reinsurance Firm 


Under the auspices of the Federation 
of Mutual Fire Insurance Companies, 
there is being organized in Illinois a new 
company to be known as American Mu- 
tual Reinsurance. The idea of such a 
project was originated at a convention 
of the federation in Chicago in 1939. The 
use of the company will be to furnish 
mutual companies with catastrophe ex- 
cess covers. The facilities will be open 
to all mutual companies regardless of 
their connection with the federation. 

A registration statement in behalf of 
American Mutual Reinsurance has been 
filed with the SEC. It covers $5,000,000 
principal amount of 3 percent accumula- 
tive debentures to create a guaranty 
fund. These instruments are being of- 
fered to mutual companies in minimum 
amounts of $500. 


—E 


Implications Studied of 
Warner Reciprocal Case 





(CONTINUED FROM PAGE 5) 

As a matter of fact, the essentials of 
the Warner plan have been before the 
United States Supreme Court in an oil 
case. An oil company at Pittsburgh sold 
carloads of oil to a Philadelphia cus- 
tomer. In order to make it an inter- 
state shipment and avoid a Pennsylvania 
tax, the oil was shipped to Wilmington, 
Del., and then reshipped to Philadelphia. 

The attorney-in-fact of a reciprocal is 
legally inert except at the moment he 
executes a contract. He is of no more 
importance than the metallic contact of 
wires in a telephone exchange. If a 
Manhattan business man had a direct 
wire to a New Jersey telephone ex- 
change, and through that exchange 
called a man at Binghamton, N. Y., and 
made a contract, the appellate term 
would probably hesitate to carry its de- 
cision in the Warner case and hold that 
the business was not done in New York. 





Laird Advertising Head 
of St. Paul F. & M. 


Robert Laird, for the past two years 
advertising manager for Hanover Fire, 
has assumed a-like connection with St. 
Paul Fire & Marine. Prior to joining 
Hanover Mr. Laird was associated with 
the publicity department of North Brit- 
ish & Mercantile. 





Outing in.Calumet Region 


The East Chicago and Hammond, 
Ind., insurance agents will hold a joint 
party at Woodmar Country Club Sept. 
11. Tickets may be obtained from Don 
Coe, chairman, 3422 Guthrie street, East 
Chicago, Ind. 





R. S. Cleaves Now President 


Royal S. Cleaves has been elected 
president of Dunlavey, Cleaves & Burn- 
ham, Inc., of New York. He takes the 
place of James B. Dunlavey, who has 
retired but will remain as a director and 
continue to be interested in the business. 
The other officers are C. W. Burnham, 
vice-president and treasurer; William 
Schaefer, secretary; Joseph Carlin, as- 
sistant vice-president; John T. Pettitt, 
assistant treasurer, and J. F. Murphy, 
assistant secretary. 


Gard Opens As Adjuster 


Elbert S. Gard has established a new 
independent adjusting office in nee. 
The firm is operating as Elbert S. Gard 
Company with offices in 915 Insurance 
Exchange building. 

Mr. Gard attended Northwestern 
University. He started his adjusting 
career in 1920, going with the claims 
department of the Yellow Cab Com- 
pany, Chicago. He handled all of their 
claim adjustments and _ investigations 
and was elevated to manager of the 





Adjusting Company 
Makes Changes 


The resignation of George M. Blum 
calls for an addition to the Chicago staff 
and some changes in the territory of 
Underwriters Adjusting. 

H. H. Moore will continue in his pre- 
vious capacity as assistant general man- 
ager and no other appointment to this 
6 2 will be made. 

ft White, who has been with the 
conelaitan for 17 years, serving in 
several offices throughout the territory 
in various capacities from staff adjuster 
to manager of the St. Louis office and 
supervisor of the Illinois territory, will 
be called to the Chicago office to serve 
as general adjuster. 

*. L. Powers, who has been with the 
organization for 20 years, serving in 
various branches and from staff adjuster 
to manager, and who has for the past 
five years been affiliated with the Chi- 
cago office, will serve as general adjuster 
of Cook county. 


Brown Made St. Louis Manager 


Roger L. Brown, who for several 
years was attached to the St. Louis 
— and at present is manager of the 
Gary, Ind., branch, will go to St. Louis 
as manager. K. S. Dysart, who has 
been in Danville, Ill, for several years, 
first as resident adjuster and later as 
manager, will become manager of the 
Gary office. 

Charles H. Potts, 
juster at Fort Dodge, Ia., will become 
manager of the Danville office. J. E. 
Nelson, previously in the Kansas terri- 
tory and most recently at Dubuque, Ia., 
will be transferred to Fort Dodge. S. O. 
Nelson, who has been with Underwriters 
Adjusting for some time in a temporary 
capacity, will take over the duties at 
Dubuque, where he is now relieving. 

The management feels that the addi- 
tion of Mr. White to the Chicago office 
staff will give it the desired strength and 
that the men involved in other changes 
have proven themselves worthy of the 
new positions they will occupy. 


now resident ad- 





Cal. Department Separate Entity 


SAN FRANCISCO—Under a Dill 
signed by Governor Olson, effective 


about Sept. 15, the California division 9 
insurance will be restored to its former 
position as a separate governmental en- 
tity and will thereafter be known as the 
department of insurance. This change 
is carried in the bill which increases the 
commissioner’s salary from $6,000 to 
$10,000. 

About six or seven years ago many 
of the governmental departments in 
California were grouped into special de- 


partments. Under that plan the insur- 
ance department became the division 
of insurance of the department of 


investment. 





William T. Earls, general agent Con- 
necticut Mutual, Cincinnati, and Mrs. 
Earls, the former Anna Bain Hillen- 
meyer of Lexington, Ky., are spending 
their honeymoon in Hawaii, following 
their marriage at St. Paul’s Catholic 
Church, Lexington, Saturday. T. W. 
Earls, twin brother of Mr. Earls, vice- 
president of the Earls-Blain Company, 
Cincinnati, was best man. Ushers in- 
cluded J. V. Earls, also a brother, treas- 
urer of the Earls-Blain agency, and C. 
J. Zimmerman, general agent Connecti- 
cut Mutual, Chicago. Mr. Earls is a 
son of W. A. Earls, prominent Cincin- 
nati local agent and past president of the 
Ohio Association of Insurance Agents 
and the Cincinnati Fire Underwriters As- 
sociation. He is a graduate of Holy 
Cross. Mrs. Earls attended Nazareth 
College and the University of Kentucky. 








claim department, which position he has 
held for the last five years. His new 
office will handle all types of casualty 
and marine losses. 
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Tools of Your Trade 


An Agent, just as any work- 
man, must have good tools 
to do his job well. 


The most important of these 
tools is his Company. He 
must be able to use its facili- 
ties for his progress; its rep- 
utation, for his background. 
He must serve his Clients 
with sound, reliable protec- 
tion. 





PHILADELPHIA 


FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE: 1600 Arch St., Philadelphia, Pa. 
Service Offices located in principal cities. 


Complete Nation-wide Insurance Facilities for 
Agents and Brokers 
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Controlled it contributes comfort, pleasure, profit and speed to modern living. 
Escaped from its driver's control it becomes a ravening monster with gleaming eyes 
and slavered jaws, prowling the nation's highways, maiming, torturing and destroying. 


Laws and traffic regulations, aimed to protect our people from the cars they 
drive, have been passed and faithfully enforced. Safer cars equipped with every 
known safety device have been produced. But the slaughter continues. 


At last all are agreed that the responsibility for safe driving must be pinned on 
the driver and not on the vehicle. As the first step in recognition of that responsibility, 
LOYALTY GROUP agents are equipped to help automobile owners and drivers 
provide intelligent insurance programs. 


! 
| 
MA4‘’ produced the modern automobile, sleek, streamlined and powerful. 
| 


it can pay for material damages and assume the burden of medical and hospital 


Insurance cannot prevent accidents, restore life, or replace severed limbs. But 
expenses, loss of earning power, legal fees and damage suits. 


provide adequate insurance programs for your clients. 





LOYALTY GROUP, with its nation-wide facilities, stands ready to help you 
| 
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NEW JERSEY 





FIREMEN‘'S INSURANCE COMPANY OF NEWARK, 





Western Department 
844 Rush St. 
Chicago, Illinois 


Southwestern Dept. 
912 Commerce St. 
Dallas, Texas 


Pacific Department 
220 Bush St. 
San Francisco, Calif. 





The Girard Fire & Marine Insurance Company 
National-Ben Franklin Fire Insurance Company 
Pittsburgh Underwriters @ Keystone Underwriters 
Milwaukee Mechanics’ Insurance Company 


The Concordia Fire Insurance Co. of Milwaukee 
Royal Plate Glass & General Ins. Co. of Canada 
The Metropolitan Casualty Ins. Co. of N. Y. 
Commercial Casualty Insurance Company 





HOME OFFICE 
10 Park Place 
Newark, New Jersey 
Foreign Department 


111 John St. 
New York, New York 


Canadian Departments 





461 Bay St., Toronto, Ontario 
404 West Hastings St., Vancouver, B. C. 
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Premium Gains 
Vary as Between 
Different Regions 


Largest Increases in 
East and South, 
Middlewest Lags 


NEW YORK—If the in- 
come of fire companies generally dur- 
ing the first half of the present year be 
even ‘measurably duplicated through the 
remaining six months, the total figures 
for 1941 will show a handsome gain 
over those for the preceding 12 months, 
in spite of the rate reductions applied 
classes of risks through the 


premium 


to many 
period. 
The gain in premium volume is the 
result, directly or indirectly, of the war 
preparedness program, and of related 
activities by many states and munici- 


palities. The large percentage of the 
new premiums is for indemnity upon 
manufacturing plants holding govern- 


ment contracts, notably those engaged 
in turning out airplanes, and accessories. 
Other plants are busy manufacturing 
equipment for the different divisions of 
war service, and for supplying clothing 
and general wearing apparel for the 
armed forces. Activity in connection 
with the war defense effort has stimu- 
lated work in many lines not directly 
related thereto, but feeling the impulse 
of the vast sums of money disbursed by 
the government agencies to the tens of 
thousands workers. 


One Company Gains 20 Percent 


One of the leading company offices 
reports a 20 percent increase in its pre- 
miums for the six months ended June 
30, compared with those for the like 
period of 1940, and while this record 
may prove exceptional other companies 
achieved gains almost as substantial. 

The increases according to sections, 
are greater in the New England and 
North Atlantic states than elsewhere; 
the south being next in line with the 
Pacific Coast a close third. The cen- 
tral west has not profited on the whole, 
as have the other major divisions of the 
country. One representative company 
reports that its premium gain in the 
east, southeast and south was about 23 
percent; Pacific Coast 19 percent; mid- 
dlewest 9 percent. 

Automobile, inland marine and ocean 
marine business each contributed to the 
increased income, and while the de- 
mand for motor indemnity is likely to 
fall off through the remainder of the 
year, due to decreased car production 
under government order, the call for 
both inland marine and ocean marine 
coverages, it is anticipated will more 
than offset losses on the automobile 
business, should such result. 

Agents and brokers have been alert 
to the possibilities for business-getting 
under conditions now existing and have 
been stimulated to take full advantage 
thereof by the companies. Straight fire 
business has gained in communities ad- 
jacent to cantonments throughout the 
country, local merchants carrying far 
larger stocks than had previously been 
the case, and appreciating the need for 
additional indemnity. 





Becker Manages Department 


K. W. Becker becomes manager of 
the insurance department of William S. 
Schleckman & Co., Columbus, O., real 
estate firm. Mr. Becker formerly was 
associated with the group department of 
a life company in Chicago. He also has 
had general insurance experience. 
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Saboteurs Checked by 
Invisible Ray System 





To prevent saboteurs from gaining en- 
trance to property in restricted areas the 
American District Telegraph Company 
has devised an invisible ray alarm simi- 
lar to the various photo-electric devices 
which are used for opening doors, 
counting people, etc. The invisible ray 
equipment is now practical over dis- 
tances up to 1,000 feet. The light ray 
is in the infra-red band of the spectrum 
which is invisible to the human eye. The 
beam is cast across the area to be pro- 
tected and the alarm system is actuated 
the instant the beam is interrupted. The 
efficiency of the beam is unaffected by 
fog, rain, snow, daylight or extraneous 
lights of any kind. It can be used effec- 
ively both indoors and out to protect 
areas of any size or shape. By means 
of reflectors the beam from a single light 
can be made to zig-zag across the pro- 
tected area forming a network of invis- 
able light beams at any desired level or 
in varying levels. As the light beams 
are invisible the intruder cannot avoid 
them and he cannot tamper with the 
equipment without automatially trans- 
mitting an alarm. 

American District Telegraph Com- 
pany has more than 2,800 invisible ray 


installations in industrial plants, ware- 
houses and banks and public utilities. 


Mutual Fire Engineers 
Have Timely Subjects 


The Association of Mutual Fire In- 
surance Engineers will hold their annual 
meeting in Boston, Aug. 19-21. The 
delegates in addition to having a regular 
program can see the products of various 
fire apparatus manufacturers in special 
demonstrations of equipment. The an- 
nual convention of fire chiefs will be 
held in Boston at the same time which 
will give the insurance engineers a fine 
opportunity to see these additional fea- 
tures. 

Some of the subjects to be discussed 


are personnel hazards in emergency 
production; supplementing inspection 
reports with pictures; special hazards 


of commercial and repair garages; dis- 
cussion of fire cut offs including fire 
doors, vertical openings, parapet and 
fender walls and wall openings and sky 
light and roof structures; insulating ma- 
terials, their combustibility and damag- 
ability; developments in automatic alarm 
systems; discussion of maintenance of 
first aid fire protection equipment such 
as extinguishers, standpipe and hose and 
watchmen; fire records and aids for 
local agents. 


Detroit Residence 
Rate Cut Ordered 


DETROIT—As a result of a five- 
year fight by Detroit city officials for 
reduced fire insurance rates for dwell- 
ings, Governor VanWagoner, vacation- 
ing at Mackinac Island, instructed Com- 
missioner Berry to make an initial re- 
duction of 15 percent in Detroit resi- 
dential rates and to begin an inquiry to 
determine whether the reduction should 
be increased to 30 or even 35 percent. 


File Formal Proceedings 


The governor and commissioner con- 
fered by telephone with A. L. Barkey, 
assistant corporation counsel of Detroit, 
who has been leading Mayor Jeffries’ 
crusade for reduced rates. Mr. Barkey 
said the city would file formal proceed- 
ings before the state rating commission 
next week. 

Commissioner Berry told the gover- 
nor that actual rate changes must be 
ordered by that commission, of which 
he, the state banking commissioner and 
the attorney- -general are the members. 
The commissioner previously was re- 
ported to be reluctant to make the move 
because of lengthy court proceedings 
that might result. 








Told In 


ports. 





Cardox Corporation 
Bell Building, Chicago, Illinois 


Please send the Cardox Data File. 








*HOW CARDOX ASSURES 
‘Quick Fire 


Extinguishment 
WITH LOW LOSS 


CARDOX DATA FILE 


Includes Underwriters’ Lab- 
oratories Reports. Contains 
test and installation data, 
numerous demonstration re- 


SEND COUPON TODAY 


i 





KNOWING ABOUT CARDOX IS ANOTHER WAY TO 


Identify Yourself 


WITH THE CUSTOMER’S INTERESTS 


® Your customers and prospects want all the fire 
protection they can get. This means not only the after-fire pro- 
tection afforded by insurance, but also the equally important 
before-fire protection of adequate extinguishing systems. Put 
yourself in a position to make sound suggestions on BOTH 
points by familiarizing yourself with Cardox. This fire system 
employs non-damaging carbon dioxide in a way that assures 
utmost extinguishing speed: (1) MASS FLOW of carbon dioxide 
at unequalled low temperatures to instantly smother fire and 
introduce unprecedentedly rapid cooling effects; (2) MASS 
DISCHARGE in tremendous volumes (Tons, not pounds) to meet 


any hazard. 


Find out how Cardox Systems meet customers’ needs for FULL 
protection from fire. Write for the Cardox Data File. 


CARDOX CORPORATION e BELL BUILDING e CHICAGO 
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New Educational 


Plan in Kansas 


TOPEKA—The Kansas Fire Under- 
writers Association has started an edu- 
cational movement which should be en- 
thusiastically received by both field men 
and local agents in this state, announced 
after a meeting of field men here. 
Kansas has been one of the outstanding 
states in the work of the Business De- 
velopment Office. 

The executive committee of the field 
club appointed a general committee 
known as the Kansas Educational Com- 
mittee, headed by E. H. Fikes of the 
Home, with a chairman and vice-chair- 
man in each of the eight zones in the 
state. The meeting here was attended 
by those appointed, together with the 
members of the general committee, and 
plans were outlined for the conduct of 
educational meetings in each district. 
These meetings will be sponsored and 
conducted by stock fire companies for 
the benefit of Kansas local agents. 

The general plan agreed upon was to 
have the field men assigned to each zone 
conduct short educational meetings in 
their zones this fall. Lectures will be 
given on such subjects as the fire policy, 
automobile policy and marine coverage. 
Following each lecture a short test of 
true and false questions will be given. 
This program is designed principally to 
teach those small town agents who have 
been unable to attend any similar meet- 
ing such as the insurance school held 
at Kansas University, conducted by the 
Kansas Association of Insurance Agents, 
which was very well received. 

Through this Kansas Educational 
Committee it is hoped to help educate 
the local agent in his business and it 
is expected to encourage many of them 
to attend the insurance school after they 
have attended one of those educational 
meetings. 

This forward step in changing the 
name and the operations of this com- 
mittee from the B. D. O. committee to 
the Kansas Educational Committee has 
the support of every field man attending 
this first meeting. 

The general committee in charge is 
composed of E. H. Fikes, Home, chair- 
man; Byron R. Ward, Glens Falls; Ray 
H. Priest, L. & L. & G.; N. K. Nelson, 
Great American, and Vernon B. Steen- 
rod, North America. 

The executive office in Topeka has 
mailed a complete list of the assignments 
to each field man on the list. A meeting 
will be called later by the chairman of 
each zone with his members to outline 
plans for their activity this fall. 

The field men’s committee also met 
with a committee from the Kansas As- 
sociation of Insurance Agents to discuss 
plans for these meetings. On the agents’ 
committee are Howard Fullington, Wich- 
ita, chairman; Victor G. Henry, Wich- 
ita; Webb Woodward, Topeka; L. H. 
Wingett, Kansas City, Kan., and Bruce 
Bentley, Coffeyville. Also present were 
Edwin Nellis of Topeka, chairman of 
the executive committee, and H. J. 
Weltmer, Jr., of Hiawatha, chairman of 
the educational committee of the Kansas 
agents’ association. This committee is 
to assign a local agent to each zone as 
the agents’ chairman. 





America Fore Shifts Frost to 
Milwaukee; Other Changes 


_ Harry E. Frost, Indiana state ad- 
juster of America Fore, is being trans- 
ferred to Milwaukee to supervise adjust- 
ment of America Fore losses in that 
area. He will office in the Wells build- 
ing. 

To succeed Mr. Frost in Indiana, his 
former assistant, A. L. Bowers, is being 
promoted to the vacancy. 

Harold M. Wilson, an independent 


adjuster, has joined the company to act 
as assistant to Mr. Bowers. 

Raymond F. Jackson, farm special 
agent in Wisconsin, has been transferred 
to Colorado as assistant to State Agent 
H. J. Helmkamp for all departments of 
America Fore companies in the moun- 
tain field. He will have headquarters in 
the Gas & Electric building, Denver. 

Succeeding Mr. Jackson is Howard 
R. Herrick, who is being transferred 
from the Chicago office as Wisconsin 


special agent for the farm department 
with headquarters at Madison. 


McComick Is Minn. State 
Agent of New Hampshire 


3rent R. McCormick has been ap- 
pointed state agent in Minnesota for 
New Hampshire Fire and Granite State 
Fire, succeeding E. J. Lorenzen, re- 
signed. 

Mr. McCormick is the son of the 
veteran R. V. McCormick of lowa, state 
agent of American of Newark, with 
whom he has been associated for the 
past five years. For the past year and 
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a half, Brent McCormick has super- 
vised western Iowa for the American, 
from Des Moines. 

He has moved to Minneapolis and 
has headquarters at 1245 McKnight 
building. 


Else Retires; Renwick Is 
Named State Agent 


Ashton V. Renwick, who has been 
acting as special agent of Boston and 
Old Colony during the long illness of 
Frank M. Else, has been appointed state 
agent in Kansas and Missouri, and will 
maintain offices in the New England 
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Arkansas Traveler 

















BEN 8S. MecKEEL 
3en S. McKeel, 


New York, manager 
of the General Cover Underwriters As- 
sociation and most loyal grand gander 
of the Blue Goose, was commissioned 
an “Arkansas Traveler” when he ar- 
rived in Little Rock en route to Fay- 
etteville to lecture at the fire and cas- 
ualty school sponsored by the Arkansas 


Association of Insurance Agents and 
other underwriting groups. 
Commissioner Graves _ represented 


Governor Adkins in presenting the com- 
mission, which in a general way corre- 
sponds to commissions as honorary col- 
onels issued by other states. President 
Roosevelt is No. 1 on the “Arkansas 
Traveler” list. 

R. C. Bird of Coates & Raines, head 
of the Arkansas Blue Goose, partici- 
pated in the presentation. 

Other members of the delegation wel- 
coming Mr. McKeel at the airport were 
W. G. Williamson, R. B. Bentley, J. M. 
Lester, J. G. McKenzie, Frank Wait, 
Samuel Raines and L. V. Martin. 

Mr. McKeel and Felix Hargrett, as- 
sistant secretary of Home, were guests 
at a Blue dinner party in Little 
Rock. They drove to Fayetteville with 
J. Gilbert Leigh of L. B. Leigh & Co., 
Home. 


Goose 


state agents of 
building, Kansas City, Mo. Mr. Else has 
retired. He has not been in good health 


for several months and upon recommen- 
dation of his doctors feels he must be 
relieved of the responsibilities in order 


to conserve his health. He has been 
with Boston and Old Colony for 20 
years, 


Hold Mich. Meeting with Agents 

The Michigan Fire Underwriters As- 
sociation will hold a brief business meet- 
ing in Grand Rapids during the annual 
meeting of the Michigan Association of 
Insurance Agents Sept. 11-12 says Presi- 
dent G. A. Haage, Norwich Union. This 
will give the field men an opportunity to 
attend the convention and at the same 
time to contact their agents from all 
quarters of the state, President G. A. 
Haage says. 

J. F. Bohrer, Camden Fire, has been 
named chairman of the executive com- 
mittee. Other members are Arthur 
Eliason, North America; R. J. Bothwell, 
Fidelity-Phenix; A. J. Knaak, Connecti- 
cut Fire, and E. C. Saulcy, Great Amer- 
ican. 


Mich. Preventionists Meet 
DETROIT—Field men played a 
prominent part in fire prevention work 
in vital industries during the first world 
war and may be called upon again in 
the present national emergency for 
similar efforts, R. E. Vernor, Western 
Actuarial Bureau, stated at an execu- 
tive committee meeting of the Michigan 
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Fire Prevention Association. Fred 
Pierson, American of New Jersey, pre- 
sided. 

The government has not yet asked 


the insurance business to carry out any 
definite program, Mr. Vernor said, but 
there have been conferences in Wash- 
ington looking toward the volunteering 
of the services of the field forces in case 
they are needed. 

Plans for the association’s work were 
discussed. Plymouth, near Detroit, was 
suggested for the first inspection of the 
season, Sept. 24. 


Ohio Pond Fall Outing Plans 


CINCINNATI—Arrangements have 
been completed for the annual Ohio 
Blue Goose fall outing Sept. 8-9 at Sum- 
mit Hills Country Club, Covington, Ky. 


C. N. Mullican, Jr., North America, 
chairman, has announced. The commit- 
tee in charge a G. H. Allen, 


H. Garbutt, Amer- 
ica Fore; L. A. Finch, Underwriters 
Adjusting, and M. Van Haun, Western 
Adjustment. E. L. Penney, Western 
Adjustment, is in charge of athletics 
and R. W. Hukill, Great American, is 
in charge of games. The baseball teams 
will be captained by Wilson Lively, 
Agricultural, and Joseph Rielage, Ohio 
Audit Bureau. 

A business meeting will be held the 
evening of Sept. 8 at Hotel Gibson, fol- 
lowed by the outing the next afternoon 
and a chicken dinner. J. F. Schweer, 
secretary Cincinnati Fire Underwriters 
Association, is cooperating with the 
committee on agents’ activities. The 
annual golf trophy offered by the asso- 
ciation will be awarded at the dinner. 


Royal-Liverpool; C 


Permanent Organization in Ohio 


The Fire Prevention Association of 
Ohio has divided the state into 40 terri- 
tories, with a permanent chairman in 
charge of each. The main purpose is 
to give the program continuity, which 
was not possible because of continued 
changes in committee personnel. This 
move has been under consideration 
since the conference of all state associ- 
ation officers called in Chicago by R. E. 
Vernor in 1939. 


Plans Minnesota Get-Together 


MINNE. APOLIS—Outgoing and in- 
coming officers of the Minnesota Under- 
writers Association are planning a get- 
together meeting the first week in Sep- 
tember. This is a new venture and if 
it works out satisfactorily may be made 
an annual event to usher in the fall ac- 
tivities, 


Robinson Shifted to Utah 


Frank T, Robinson has been appointed 
special agent for Utah and southern 
Idaho by the North British & Mercan- 
tile group, with headquarters in Salt 
Lake City. For the past year he has 
been special agent in Denver, associated 
with Carl V. Rutledge, state agent. 


Name New Jersey Committees 


NEWARK—tThe New Jersey Special 
Agents Association held a luncheon 
meeting here Monday. New committees 
were announced. 

The executive committee includes E. 
W. Kelly, chairman, S. R. Howard, John 
F. Luehs and the officers of the associa- 
tion. 


Arter in Utah, Idaho Field 


SAN FRANCISCO—Gordon Arter 
has been appointed fire and automobile 
special agent in Utah and _ southern 
Idaho for Fireman’s Fund. He will also 
represent Occidental Underwriters. The 
fire and automobile business of Home 








WANTED 


Correspondence look-up clerk. Female. 
Casualty or fire experience. Good mem- 
ory and ability to concentrate. Apply 
Kemper Insurance, 4750 Sheridan Road, 
Chicago, Ill. 








Fire & Marine and Occidental in that 
field remains under the jurisdiction of 
E, G. Eldredge & Co., general agents at 
Salt Lake City. Mr. Arter entered the 
employ of Fireman’s Fund at the head 
office in 1934 and was transferred to the 
fire loss department in 1937. 


George Duerr, Providence Washing- 
ton, will be the regular delegate from 
the Minnesota Blue Goose to the grand 
nest meeting. Others who will go from 
Minnesota include Louis L. Law, grand 
keeper; J. H. Lewis, Jr., St. Paul Fire 
& Marine; George Maxwell and John 
Jackson, Home. 

The Ohio Blue Goose and Ohio Fire 
Underwriters Association will meet in 
Cincinnati Sept. 8-9. 


Sens Out Mass. Seiten 


BOSTON — The ways and means 
committee of the Massachusetts legisla- 
ture has reported favorably a bill pro- 
viding for a compulsory workmen’s com- 
pensation law with privilege of self-in- 
surance, which was introduced as a 
means of combatting labor’s compulsory 
monopolistic state fund bill which goes on 
the ballot in 1942 under the referendum 
law. 
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Fire Reese Meeting 
Oct. 8-10, Norwich, Conn. 


The Insurance Accountants Associa- 
tion will hold its annual convention Oct, 
8-10 at Norwich, Conn. The group is 
composed of about 300 officers, account- 
ants and statisticians of fire insurance 
companies. 

In charge of the program is E. P. 
Smith, secretary of Norwich Union Fire, 
and E. P. Crapser, secretary of Pacific 
Fire and president of the association. 

Among the subjects to be discussed 
will be streamlining of the insurance of- 
fice for greater efficiency, effect of gov- 
ernment priority on use of materials and 
supplies, and personnel problems cre- 
ated by mobilization of the country’s in- 
dustry and manpower for defense. 

There will be round table discussions 
of budgeting of expense analysis by 
management, etc., and an evening con- 
ference on general statistics required by 
a fire company and their effectiveness in 
guiding producers, management and 
public administrative officials. The asso- 
ciation will go over federal income and 
excess profits taxes as they affect fire 
insurance. 

The Insurance Check Chart helps to 


detect hazards. Get a copy for 75 cents 
from National Underwriter. 
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Watch War Risk 
Possibilities in 
Japanese Moves 


NEW YORK-—Japan’s detention of 
Japanese ships and her refusal to per- 
mit some Japanese flag vessels to unload 
in the United States is causing marine 
underwriters considerable concern about 
the posibility of losses under war risk 
contracts. Cargo values involved may 
run to several millions of dollars. 

In case the goods are not permitted to 
proceed to their destinations a question 
might arise as to the insurers’ liability, 
as some types of interference by foreign 
governments are covered while others 
are not. The standard war risk policy 
states that “‘this insurance does not 
cover any loss or damage caused by or 
resulting from .. . commandeering, pre- 
emption, requisition or nationalization 
by the government (de facto or other- 
wise) of the country to or from which 
the goods are insured.” 

The assumption is that in any of these 
specified contingencies the owners of the 
goods would be appropriately compen- 
sated by the government which took 
them over. However, in the event the 
commandeering, preemption, requisition 
or nationalization by Japan involved 
goods being shipped from China on a 
Japanese vessel which had merely put 
into a Japanese port on its way to the 
United States the coverage would apply. 


Seizure as Prize Covered 


On the other hand, even if the goods 
were being shipped from a Japanese port 
and they were condemned in a prize 
court proceeding the war risk coverage 
would cover the loss. Obviously if 
Japan and the United States were to go 
to war the Japanese government would 
quickly take over whatever American- 
owned cargoes it could lay its hands on. 

The war risk policy does not cover 
claims “based upon loss of, or frustra- 
tion of, the insured voyage or adventure 
caused by arrests, restraints or detain- 
ments.” Furthermore, a rider states that 
“no claim for freight, storage or other 
expense due to the requisition or com- 
mandeering of the title or use of any 
vessel by or with the consent of the 
country whose flag she flies shall be 
payable under this insurance; and if as 
a result of such requisition or comman- 
deering the insured cargo is discharged 
at a port or place other than the port or 
place of destination, the port or place 
of discharge shall be deemed a port or 
place of transshipment within the mean- 
ing of clause 4 (c) of the policy.” 

The clause referred to states that the 
insurance shall: not apply at a port or 
place of transshipment longer than 15 
days, though it would again apply after 
the goods are placed on the vessel which 
is to pick them up. 


Heavy Tobacco Hail Losses 


The Tobacco Hall Adjustment Bu- 
reau in Lexington, Ky., in recent weeks 





has adjusted hail storm losses to tobacco 
amounting to about $150,000, according 
to Owen Lee. Between 1,500 and 2,000 
claims were filed after a storm July 18 
that struck particularly in Scott, Bour- 
bon, Nicholas and Harris counties. 





Clark Ferry to Atlanta 


Clark Ferry, who has been located at 
the head office of W. H. McGee & Co. 
in New York, has been assigned to the 
Atlanta branch as assistant manager. 
Robert W. Grier, formerly assistant 
manager, was made head of the office 
when E. Dana Johnson resigned to es- 
tablish a general agency at Jackson- 
ville, Fla. 


Cann with Railroad Pool 

Howard W. Cann, who has been 
director of insurance and accident pre- 
vention for the National Dairy Products 
Corporation, has been appointed assist- 
ant manager of the Railroad Insurance 
Association of New York. He takes the 
place of Charles A. Scott, who became 
manager of the association last Feb- 
ruary following the death of Charles N. 
Rambo. The railroad association expects 
to extend its activities soon and Mr. 
Cann will participate in that work. 





Hurst Home Anniversary 
LEXINGTON, KY.—Hurst Home of 


Lexington, a farmers’ co-operative 
windstorm and fire insurer, will cele- 
brate its 50th anniversary Aug. 13. Offi- 
cers and directors of 23 similar Ken- 
tucky companies have been invited to 
attend an anniversary luncheon and 
meeting here. 


Mo. Permits Bombardment Cover 


Governor Donnell has signed a bill 
permitting fire companies to write bom- 
bardment insurance in Missouri. Rates 
for the coverage are available. 


Issues Football Schedule 


Glens Falls is one of the companies 
to come out early with its annual foot- 
ball schedule of college and professional 
games. This is an attractive booklet 
which carries the agent’s imprint and 
which can be hung up by the customer. 


Ky. Cities to Get Equipment 


George H. Parker, manager of the 
Kentucky Actuarial Bureau, announces 
that various Kentucky cities are likely 
to get the $11,000 worth of salvage 
equipment that the city of Louisville 
refused from the salvage corps there. 
He said that he will recommend to the 
National Board that equipment be sent 
to those Kentucky cities that do their 
own salvage work, buy their own cov- 
ers and are in need of more equipment. 
He said that Lexington and Owensboro 
are doing a good job in salvage. At the 
Lexington fire school, he said, a number 
of chiefs asked him to send whatever 
equipment might be disposed of in 
Louisville. 

Mr. Parker said that the Louisville 
division of fire has expressed no in- 














Chicago, Ill. 





YOUNG MAN WANTED 


THE NATIONAL UNDERWRITER COMPANY 
wants a young college man with some insurance back- 
ground for training in educational and editorial work 
at its Cincinnati office. Exceptional opportunity for 
the right man. Send, in strict confidence, age, experi- 
ence, education and full personal details to: 


J. C. O;CONNOR, Editor, 


The Fire, Casualty and Surety Bulletins, 
175 W. Jackson Blvd., 





terest in assuming responsibility for re- 
ducing water losses. Mr. Parker said 
that if water damage increases in Ken- 
tucky, the insurance rates will go up 
and if the firemen are not interested in 
keeping the losses down they are hurting 
no one but themselves and their neigh- 
bors. 


D. E. Eveleth Is Premier Manager 
SAN FRANCISCO—Dwight E. Eve- 
leth, assistant secretary Pacific National 
Fire, has resigned to become vice-presi- 
dent and manager of Premier, which re- 
cently was organized by Transamerica 
Corporation to write automobile cover- 
age. Both Premier and Pacific Na- 
tional are owned by Transamerica. 

Mr. Eveleth has been in charge of 
Pacific National’s automobile depart- 
ment. The new company began opera- 
tion here and at a Los Angeles branch 
Aug. 1. 

The first policy in the new company 
was issued Aug. 1 to Mr. Eveleth. 


None Removed from Blacklist 


WASHINGTON—None of the seven 
Latin American insurance concerns in- 
cluded in the Treasury’s blacklist was 
among the 45 names removed from the 











list in the supplement issued by the 
Treasury. 

Get Non-Resident Agency & Brokerage 
Laws. $1. National Underwriter. 


CALLED TO SERVICE 


Three men from R. B. Jones & Sons, 
Kansas City, now are in the service. 
W. T. Young, bookkeeper, is in the air 
corps at Jefferson Barracks, Carlton 
Sharratt, Jr., is at Fort Worth, Tex., 
and Felon Durand is a lieutenant in 
the marines. 


Fred G. Clarke, Jr., of the well-known 
Seattle insurance legal firm of Clarke & 
Clarke, has been called to duty in the 
navy as an ensign. He will be stationed 
temporarily in Washington, D. C. 

J. F. Gibson, assistant Oklahoma in- 
surance commissioner, has been called 
for service and has been ordered to re- 
port for physical examination to the air 
corps division at Phoenix, Ariz., as a 
non-flying officer. He is a_ reserve 
officer with the rank of first lieutenant. 

Lieut. Joel Ledbetter, formerly an 
officer of the Williams & Rosen agency, 
Little Rock, has been transferred from 
the 154th observation squadron: at Fort 
Sill, Okla., to the air corps ferry com- 
mand at Patterson Field, Dayton, O. 

Fred Ward, formerly with Lincoln 
National Life, and more recently with 
the insurance department of Tracy Loan 
& Trust Company, Salt Lake City, ‘is 
now on duty as sergeant at Fort Doug- 
las reception center. 

















YOUR 
GENERAL 
AGENT 


He is not your competitor, but in- 
stead, as a good neighbor, is 
always ready to help YOU as a 
LOCAL AGENT. He covers his 
territory thoroughly, is familiar 
with local conditions, and invites 
you to call upon him for coopera- 
tion or assistance. 








Coates & Raines, Inc. 
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L. B. Leigh & Co. 
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Braerton, Simonton, Brown, 
Inc. 


527 Gas & Electric Bldg. 
Denver 





Daly General Agency, Inc. 
Established 1923 
Capital Life Building 
Denver 
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Ritter-Monaghan General 
Agents 
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Bradshaw & Weil Gen. 
Agcy. Co., Inc. 
Louisville 





MISSOURI 





T. W. Garrett, Jr.. Gen. 
Agcy. Inc. 
City Bank Bldg. 
Kansas City, Mo. 
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OKLAHOMA 
R. W. Drake & Company 
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Accident-Health Pioneer Passes 


In the death of Bertrand A. Page, 
vice-president of Travelers and in its 
service for over half a century, there 


passed another from the rapidly thin- 
ning ranks of pioneer accident and health 
underwriters, to whose keen foresight 
and energy the marked development of 
the industry owes so much. 

Despite the prejudice exhibited by the 
toward accident and 
the 
largely the 


practices indulged in by certain fly-by- 


general public 


health insurance in early days, 


because of reprehensible 
night concerns issuing trick policies, men 
of the stamp of Mr. Page, Stewart 
LaMont, for many years vice-president 
of the Metropolitan Life; Edson S. Lott, 
former president and now chairman of 
the United States Casualty, and other 
stalwarts had the vision to see the great 
possibilities of the line. They worked 
resolutely to eliminate the irresponsi- 
bles from the business and to formulate 
and apply methods that would justify 
faith on the part of prospective assured. 

Mr. Page attended and participated in 
the discussions at each of the annual 
conventions of the International Asso- 
ciation of Accident Underwriters from 
its formation in 1891 until its consolida- 


with the Board of Casualty & 
Surety Underwriters under the present 
title of the International Association of 
Casualty & Surety Underwriters in 1911. 
He was treasurer of the accident asso- 
ciation in 1910-11. 

He early favored the adoption of 
for accident and 


tion 


standard provisions 
health policies, fighting steadfastly 
against the introduction of “frills” of any 
He stood out for clear-cut provi- 
sions that assured could readily under- 


sort. 


stand and which the issuing office could 
afford to grant. 

He was ever ready to exchange the 
experience of his office with that of 
other companies and would go the limit 
to help those honestly seeking informa- 
tion but the underwriter who attempted 
o “put one over” on him had a rough 
road to travel. 

Sturdily honest himself, Mr. Page in- 
sisted that every employe under him pos- 
sess that attribute. His judgment of 
men was almost uncanny, with the result 
that he gathered about him a staff sec- 
ond to that of no other insurance or- 
ganization, and one fully competent to 
carry on with the passing of its chief. 
He was a typical man builder. 


Increasing State Department Worth 


Tue California legislature passed a 
law increasing the salary of the insur- 
ance commissioner from $6,000 to 
$10,000. Insurance men will remember 
that one of the observations made by 
the TNEC in its investigation of life 
insurance was that the insurance com- 
and their staffs should be 
better paid in order to attract a high 
grade of talent. Fortunately the state 
departments are manned by excellent 
people. However, the emoluments of 
office are not attractive enough to draw 
to it at all times men that should hold 
such positions. 


missioners 


The insurance departments have im- 
mense responsibilities they owe the 
public. People look to the departments 
for accurate information regarding com- 
panies. It is impossible to give this 
unless there is enough money to pay for 
competent experts who can interpret a 
company statement and _ operations. 
California deserves credit for taking the 
lead. There have been a number of 
expressions from those outside of the 
insurance business that the state insur- 
ance departments deserve a_ greater 
income in order to accomplish the 
highest good. 


Cutting the Political Cord 


Tue fire and casualty people of IlIli- 
nois and especially the casualty people 
very much gratified that Governor 
Green of that state came out boldly stat- 
ing that there would be no insurance 
spoils during his administration. It is 
true that during the campaign an insur- 
ance committee had taken a real hand in 
getting pledges from candidates as to 
what they would do if elected to office 
so far as the insurance assignments were 
concerned. 


are 


In the past, surety bonds, workmen’s 
compensation and state business as a 
whole went through political channels 
and the regular service giving agents had 
no chance to get the business. It was 
purely a political channel through which 
the business flowed. Naturally compa- 
nies sought connections with those who 
were favored by state patronage. It 
might be said that this political angle is 
found in almost all states, it being part 
of the spoils that goes to the winning 


August 7, 1941 








party. ethiee Illinois was a notable 
example of the tieup between the politi- 
cal machine and the disposing of insur- 
ance patronage. As soon as a new ad- 
ministration came in, then there was a 
new channel carved out and the insur- 
ance people knew where the state and 
city patronage would be placed. 

The insurance people are encouraged 
to know that their efforts have been re- 
warded, The committee received a defi- 
nite pledge from Dwight Green when he 
was a candidate. When it came down 
to delivering the goods he stuck by his 
pledge. 

The insurance committee started its 
really militant work in 1936 when Way- 


land Brooks was Republican candidate 
for governor. He lost in the campaign 
though he was elected later a United 
States senator. This experience during 
the Brooks campaign, however, en- 
couraged the committee and it renewed 
its work during the next gubernatorial 
campaign. It might be said that the 
committee was non-partisan in what it 
was trying to do. It would have sup- 
ported a Democrat had it been able to 
obtain a pledge for its objective from 
the candidate. The committee intends 
to continue its activity during campaigns 
to come. The members realize that they 
must be eternally on the job and secure 
proper pledges before election. 








PERSONAL SIDE OF THE BUSINESS 





P. R. I. Pine, for many years in the 
underwriting department of Royal Ex- 
change in New York City, now a pilot 
officer with the Canadian air force in 
England, has been reported a prisoner of 
war. Mr. Pine had previously been 
reported missing in combat. 

Tom McCaughern, district secretary 
of Pacific Board in San Francisco, ob- 
served 35 years of continuous service. 
Mr. McCaughern began his career with 
the board under the late C. D. Haven, 
who was president 1896-1911. 

R. L. Nicholson, Milwaukee, Wiscon- 
sin state agent of Michigan Fire & Ma- 
rine, has been elected first lieutenant 
commander of the Wisconsin Scottish 
Rite Consistory. R. A. Kenzel, state 
agent of Northern of England and grand 
wielder of the Blue Goose, has been 
elected captain of the guard of the Wis- 
consin chapter of Rose Croix. 

George W. Robinson, Virginia special 
agent of Great American, and Miss 
Mary Alexander Opie, of Staunton, Va., 
were married recently. 

An insurance division in Kansas City 
for promoting purchase of defense bonds 
by insurance companies and agencies and 
their personnel with Joseph J. McGee 
of Thomas McGee & Sons as chairman, 
has been formed. 

K. D. Peterson, vice-president of Atlas 
Mutual, was married in Belcher, La., 
to Miss Bobbye Connell. 

J. J. Holtzinger, auditor of Buckeye 
Union Fire, Columbus, recently suffered 
a heart attack and is now confined to 
his home. 

E. M. Schoen of Chicago, western 
manager of the Atlas Assurance and 
Albany, and Mrs. Schoen are now pre- 
paring for the wedding of their daugh- 
ter, Kathryn, which will take place Sept. 
8. A few years ago Mr. Schoen bought 
some 28 acres of land just within the 
city limits of Waukegan, Ill. on Sheri- 
dan road, two miles from the center of 


town. It is known as Birchdale, owing 
to the number of birch trees on the 
place. Kathryn is marrying Harry R. 


Coulter, who is in the men’s furnishings 
business in Waukegan. The Schoens 
have three children. This is the young- 
est daughter, the elder and the son, E. 
M. Schoen, Jr., already being married. 
The son is connected with the head of- 
fice of Underwriters Adjusting in Chi- 


cago. When Mr. Schoen leaves his of- 
fice and goes to his rural solitude he 
undergoes some transmigration which 
transfers him from an underwriter into 
a very successful agriculturalist. 


J. C. Johnson, Indiana state agent 
of the Pennsylvania Fire, was painfully 
injured in an automobile accident near 
Brazil; Ind., and is in the Methodist 
Hospital at Indianapolis. 

C. A. Gough, deputy commissioner of 
New Jersey, who underwent an opera- 
tion at St. Francis Hospital in Trenton 
a number of weeks ago, is now able to 
see friends at the hospital but it will be 
some time before he can resume his 
duties. 

William Rueger, III, formerly with 
the Woodley & Chesterman agency in 
Richmond, Va., now an ensign in the 
coast guard, and Miss Alice Southall 
Brown of Richmond will be married 
Sept. 6. He is a younger brother of 
Louis Rueger, Jr., Virginia special 
agent of Scottish Union. 

Marion B. Warren of New Orleans, 
Louisiana state agent of America Fore, 
and Mrs. Anna Alvarado were married 
in Richmond. Mr. Warren formerly su- 
pervised Virginia. He was transferred 
to Louisiana two years ago. 

Walter F. Beyer, vice-president of 
Home of New York, has purchased a 
farm near Clinton in Hunterdon county, 
N. J., on which he intends to make his 
home. 


Herbert Oppenheim, well known lo- 
cal agent of Chattanooga, was visiting 
in Chicago this week. 


DEATHS 


Frank Morey, 71, head of the F. A. 
Morey & Son agency, Racine, Wis., died 
at the home of his son, F. A. Morey, 
Jr., from heart trouble. He entered the 
agency in 1904 when it was operated by 
his father, D. J. Morey. 

Albert Mebus, 66, Kansas City, Kan. 
local agent 40 years, died in Outing, 
Minn., where he had lived since retiring 
in 1933. 

Mrs. Carroll L. DeWitt, Bronxville, 
N. Y., wife of the retired assistant 
United States manager of the Eagle 
Star, died at her home, 251 Pondfield 
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Road in that city last week after an ill- 
ness of more than a year. Mrs. DeWitt 
underwent an operation a year ago and 
never recovered her health afterwards. 
She was a native of Lebanon, Ind. Mr. 
DeWitt traveled for many years in In- 
diana for the Glens Falls. Mr. and Mrs. 
DeWitt were married Oct. 20, 1896, in 
Indianapolis. They later migrated to 
Chicago when Mr. DeWitt became west- 
ern supervising general agent of the 
Newark Fire. Mrs. DeWitt was a 
woman of many charms and made nu- 
merous friends not only among insur- 
ance people but others. Funeral services 
were held at Mount Vernon, N. Y., last 
Saturday. 

F. B. Ingledew, special agent of the 
North British & Mercantile group in 
the Chicago department, is receiving the 
sympathy of his friends on account of 
the death of his father, Ralph Ingledew, 
who passed away July 28 after a long 
illness. 

Harry C. Dunn, who retired seven 
years ago as office manager of the 
Trezevant & Cochran general agency 
of Dallas, died at his home in that city 
at the age of 84. He had served as 
Trezevant & Cochran office manager 
for 35 years. He was born in Houston 
and went to Dallas at the age of 24. 

H. T. Seibels, 53, Columbia, S. C., 
insurance man, died from a heart at- 
tack. He was formerly with Seibels, 
Bruce & Co. of Columbia, more recently 
had operated as an independent broker 
although he retained an association with 
the company. He specialized in ma- 
rine insurance. He was a nephew of 
E. G. Seibels and J. J. Seibels of Sei- 
bels, Bruce & Co. 

M. G. Talbot, 65, former Lexington, 
Ky., local agent, died at his home at Co- 
lumbus, O. 


COMPANIES 


Further Expansion 
for Rhode Island 


William Penn Fire, Philadelphia, has 
been acquired by interests identified with 
the Rhode Island through stock pur- 
chase. The same interests recently ac- 
quired control of Louisville Fire & Ma- 
rine and announced a vigorous expan- 
sion program for that company. 

William Penn, organized in 1925, 
confines its general fire business to 
Pennsylvania where its agency plant 
consists of about 230 agents. It has 
been reinsuring with New York Fire. 
Net premiums in 1940 were $47,268, As- 
sets at the end of 1940 were $422,218 
with surplus of $120,537. Capital was 
$200,000. 

Theodore P. Gorsuch, Jr., secretary- 
treasurer of the company and its insur- 
ance manager, will continue in that 
capacity for the Rhode Island, it is un- 
derstood. 

American Casualty, Reading, Pa., and 
the Rhode Island have formed an un- 
derwriting agreement for the issuing of 
combination automobile policies. Ameri- 
can Casualty held the stock control 
purchase option of William Penn. In 
addition, it is understood, Rhode Island 
interests have acquired a stock interest 
in American Casualty to the extent of 
about 10 percent. The latter company 
nee capital of $750,000, consisting of 

150,000 shares at $5 par. Operating in 
30 states, it wrote $4,564,000 in premi- 
ums last year, mostly auto liability and 
property damage and compensation. 











Setup of New Company 

NEW YORK—tThe newly formed 
General Security Assurance Corpora- 
tion of New York, which succeeds to 
the United States business of the Gen- 
eral Fire of France, starts with a capi- 
tal of $250,000 and a like surplus. Both 
items will doubtless be increased later 
on. The French company entered this 
country for fire and allied lines in 1910, 


and the succeeding corporation will 
carry on here under the same manage- 
ment. 


Great Eastern in Oklahoma 


The Great Eastern Fire of White 
Plains, N. Y., has been licensed in 
Oklahoma. E. L. Burton of Oklahoma 
City, who is also state agent of Man- 
hattan F. & M., is state agent. 


NEW YORK 


INSURANCE INSTITUTE SYLLABUS 











The Insurance Institute of America 
has issued a syllabus of its 1941-42 
courses in insurance, covering the fire, 
casualty, life, marine and suretyship di- 
visions. The courses are given by more 
than 40 affiliated societies and study 
groups throughout the country, and for 
those unable to join correspondence 
courses are available. The latter service 
will be especially valuable to men in 
military service who desire to keep 
abreast of underwriting principles. 





E. M. GRIGGS TAKES OVER 


E. M. Griggs, Chicago, associate gen- 
eral counsel of the National Board, is 
arriving in New York Thursday morn- 
ing to superintend the work of the legal 
department at headquarters for about 
a month during the absence of General 
Counsel J. H. Doyle, who is on his 
annual vacation in Colorado. It is an 
annual custom for Mr. Griggs to take 
over at this season of the year. Mrs. 
Griggs and their son will motor to New 
York later in the month and be with 
Mr. Griggs there for a while and then 
the family will motor back to Chicago 
together. 





BEHA HOST TO NEWS MEN 


Insurance press representatives were 
guests of James A. Beha, former New 
York superintendent of insurance and 
later general manager of the National 
Bureau of Casualty & Surety Under- 
writers, at an informal luncheon at the 
India House in New York. While offi- 
cially identified with insurance inter- 
ests Mr. Beha was popular with the 
newspapermen. Since retiring from the 
National Bureau four years ago, Mr. 
Beha has developed an extensive pri- 
vate law practice, specializing in insur- 
ance, and is a director of several fire, 
life and casualty companies. A _ son, 
James J., is a lawyer and recently en- 
tered the New York law firm of Ander- 
son, Gasser, Ferris & Anderson. 





U. & 0. RATE INCREASE DEAD 


The idea of increasing use and occu- 
pancy rates, which had strong support 
for a time, is now reported to have been 
abandoned, at least for the time being. 





William V. Johnson, for eight years 
with Corroon & Reynolds in the home 
office, has been assigned to the head- 
quarters squadron of the first interceptor 
command, Mitchell Field, L. I. At the 
time he was inducted he was in charge 
of agency licenses, county and municipal 
taxes and fees. He is a nephew of the 
late Russell McGuire, who was manager 
of the New York City underwriting de- 
partment for the group. 











WANTED 
AGENCY MANAGER 
by a General Agency located in large industrial 
city near Cleveland. Give full details in first 
letter, including salary expectation, age, national- 
ity, and experience. Address N-83, The National 
Underwriter, 175 W. Jackson Blvd., Chicago, Ill 














Peoria, Illinois — Union Agency desires connec- 
tion with fire company having Special Agent to 
office with Agency. Excellent office ce facilities and 
can give good volume business. Very low loss 
ratio. Address N-86, The National Underwriter, 
175 W. Jackson Blvd., Chicago, Ill. 














Bowman 50 Years in 
Insurance on Aug. 16 








GEORGE R. BOWMAN 


George R. Bowman, president of the 
Chicago Board and vice-president of 
R. A. Napier & Co., will observe his 
50th anniversary in the insurance busi- 
ness August 16. He began as a special 
agent of A. H. Darrow & Co. in Chi- 
cago after having had a number of 
years’ experience in a Chicago real estate 
office in which he started as office boy. 

Mr. Bowman went into the local 
agency business in the Radcliffe & Bow- 
man partnership. This was dissolved a 
number of years later and Mr. Bowman 
went with Napier & Co. in 1901 as spe- 
cial agent. He was made a partner 
about 1904, and when the agency was 





incorporated in 1913 Mr. Bowman was 
elected vice-president. 

He will celebrate his 69th birthday, 
Aug. 31. He has been active in the 
Chicago Board for many years, as a 
member of various committees and on 
the executive committee, and as chair- 
man of the patrol committee 1925-31. 








Mrs. Lillian L. Herring, executive sec- | 
retary Insurance Federation of Illinois | 
and Illinois Association of Insurance 
Agents, has returned from a vacation | 
spent in her cabin on the shore of Stur- | 
geon Bay near the town of Sturgeon | 
3ay. Mr. and Mrs. W. Herbert Stewart | 
and Mr. and Mrs. W. H. Jennings, Jr., | 
Rockford, Ill., spent the weekend there | 
with her. Mr. Stewart is advisory com- 
mittee chairman of the Illinois associa- | 
tion, and past president. Mr. Jennings 
is board chairman. 





Direct Reading Rate Finder & Cancel- 
lator for calculating earned and return 
insurance premiums $2. Order from Na- 
tional Underwriter. 





our SERVICES CHART A SAFE COURSE 
‘ THROUGH PROBLEMS INVOLVING . 





° + Property nad Business 


e Income and Estate Taxes— 
+ Continuous re a aad 





The AMERICAN 
APPRAISAL Company 


Founded 1896 * Offices in Principal Cities 





. With RELIABLE 
FIRE INSURANCE 


YOU CAN 





Capable State Agents 
Give Reliable Salesmen 
All Ethical Assistance 


Experienced Reliable Fire Insur- - 
ance Company State Agents 
often clinch tough sales for our 
local representatives. Here's 
how: 

These men, by years of study 
and practice, have learned to 
apply classification rules and 
rate structures, to save pros- 
pects money and overcome 
competition. 

For complete details on care- 
ful, salesminded state agent 
cooperation, write Wm. F. 
Kramer, President; E. J. Weiss, 
Secretary, Reliable Fire Insur- 
ance Company, Dayton, Ohio. 


STATE AND SPECIAL AGENTS 


R. E. Metzger Finnell & Finnell 
162 E. Dunedin Rd. 2527 David Stett Bidg. 
Columbus, Ohio Detroit, Mich. 


Indianapolis, Ind. 


For 76 Years 
a Name to Rely Ou! 


RELIABLE 


FIRE INSURANCE CO. 
Dayton, Ohio 


An Independent Ohio Company with 
current surplus to policyholders of 


$1,080,286.77 
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MAY WE 


th Youa Luestion ease? 


Are NOT some of your policyholders 
connected with concerns that have 10 employees or 
more, perhaps 50 employees or more? 

Sooner or later the firms with 10 to 49 employees 
will be interested in Wholesale Life insurance and those 
with 50 employees and up in Group Life; Group Acci- 
dent and Sickness; Group Hospital—Surgical. 

There is a Travelers Group specialist in principal 
cities who will gladly give you every assistance in pre- 


senting the facts. 


THE TRAVELERS INSURANCE COMPANY 
HARTFORD, CONNECTICUT 


Use the coupon; it might lead to YOUR BIGGEST SALE OF THE YEAR! 


To Tue TRAVELERS INSURANCE COMPANY 
HARTFORD, CONNECTICUT, OR NEAREST BRANCH OFFICE 


I have a Group prospect in mind with about employees. Please have a 
Group man get in touch with me. 


Name.. ; ; : ORE ee NN TERN TONER Nie hes 
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CASUALTY AND SURETY SECTION 


Page Seventeen 





Travelers Has 
Made No Decision 
on Illinois Issue 


Question of Extraterri- 
toriality of Statute Is 
Examined 


HARTFORD—Officials of Travelers 
decline at this time to comment on what 
course will be pursued in view of the 
veto of the so-called Travelers bill in 
Illinois, which would have allowed 
Travelers to continue at present writing 
casualty forms in addition to life and 
accident insurance. Officials say that 
the bill would have permitted the Trav- 
elers to continue doing business as it 
always has. Now that the veto has 
been made the subject naturally will 
have to be studied carefully before any 
comment can be made. It is the only 
state that is affected. ; 

The provision in the insurance code 
which hit the Travelers amidship and 
which was modified for the benefit of 
Travelers in the legislation that was 
vetoed by Governor Green was inserted 
originally at the insistence of Ernest 
Palmer, who was the father of the in- 
surance code. Mr. Palmer was very in- 
sistent that this provision be inserted. 
Travelers sought to dissuade him but 
to no avail. President Zacher made a 
trip or two to Illinois to present the 
Travelers picture to Mr. Palmer and 
Howard Dunham, who _was then insur- 
ance commissioner of Connecticut went 
to Illinois to speak the Travelers’ cause. 
The code provision allowed a company 
situated such as Travelers three years 
in which to make the required adjust- 
ment and then gave the insurance di- 
rector discretion to extend the grace pe- 
riod annually for three years, giving 
Travelers six years in all or until July 
1, 1943. The legislature will not meet 
again until January of 1943. It would 
be possible for Travelers to get another 
bill passed at that time and still be 
under the wire. 


Text of the Section 


The common belief is that the perti- 
nent section of the code, which is 114, 
strikes only at Travelers, and it was 
undoubtedly intended only to strike at 
that company, but it has broad extra- 
territorial application and is worded in 
such a way as to give support to an 
argument that it might affect the 
United States branches of insurers of 
foreign countries that do only a fire or 
casualty business in this country but at 
home and in other sections of the world 
do a life business as well. 

The section reads: “In the event that 
a company admitted to transact busi- 
ness in this state prior to the effective 
date of this code has been and is trans- 
acting in this state or in any other state 
or country the kind or kinds of business 
enumerated in class 1 of section 4 and 
in addition thereto any of the kinds of 


Rise in Property Damage 
Claims Causes Concern 


NEW YORK—Casualty company 
officials are much concerned over the 
mounting number of automobile bodily 
injury and property damage claims re- 
ported since the beginning of the year. 
They are wondering whether such 
claims have reached their peak, and are 
hoping for a diminution in number and 
seriousness in the remaining months of 
1941, 

Figures covering the experience of 
member companies of the National Bu- 
reau of Casualty & Surety Underwriters 
for the latest completed policy year are 
now being filed with that organization. 
When the data have been tabulated and 
analyzed, trends may be revealed which 
will aid the rating committee in the 
preparation of rates for next year at its 
meeting in October. 

With some companies the combined 
experience on the two classes since Jan. 
1 shows a slight profit, but the reverse 
holds as to the great majority of car- 
riers. Little complaint is heard as to 
the experience on bus business, once 
considered hazardous by most under- 
writers, but now written freely by 
many. The improvement in this classi- 
fication is attributed to the strict super- 
vision exercised over transportation 
lines, the greater care shown in the se- 
lection and schooling of drivers and the 
superior construction of buses that are 
now in use. 

While claims for bodily injury are 
greater than last year, it is the increase 


in the number and cost of property 
damage accidents that is causing espe- 
cial concern. Except for 1938, the 
profit trend on property damage busi- 
ness for the past seven years has been 
steadily downward, and in 1940 it not 
only vanished completely but resulted 
in a loss of 6.7 percent, the records of 
the National Bureau show. 

Defense activity is regarded as a ma- 
jor factor in the increase in automobile 
accidents. A survey by the motor ve- 
hicle commissioners of several states 
showed that most of the road accidents 
reported to them occurred in the vicin- 
ity of army cantonments or public 
work projects and about industrial 
plants engaged in war defense work. It 
is pointed out that army men, given 
brief holidays, travel long distances at 
high speed in making visits to their 
homes, in order to keep within their 
time limits. Many industrial workers, 
enjoying far higher wages than they 
had been accustomed to under normal 
conditions, have bought second-hand 
cars of doubtful merit and have been 
“burning up the road.” 

The possible adoption of Secretary 
Ickes’ insistence that Sunday motoring 
be prohibited throughout the east, to 
conserve the gas supply, might improve 
the situation. Automobile underwriters 
estimate that it would cut motoring at 
least 20 percent as traffic on Sundays is 
far greater than that on any other two 
days in the week. 








business not enumerated in such class, 
the director may for a period of three 
years renew annually the certificate of 
authority to transact such kinds of 
business. At the end of such three year 
period or at the end of any extended 
period herein provided for, the director 
may extend the period during which the 
certificate of authority of such company 
may be renewed annually, upon a show- 
ing by the company at a hearing before 
the director that it has made reasonable 
progress in the discontinuance of kinds 
of business other than those enumerated 
in class 1 of section 4; and complete 
and immediate discontinuance of such 
kinds of business would result in undue 
loss to the company and policyholders 
would suffer materially thereby; or 
there are other reasons for such exten- 
sion deemed by the director to be good 
and sufficient. The extension herein 
provided for shall be made for such 
period as the director may deem proper 
on the showing made, but the total of 
such extended period shall not exceed 
three years.” 

It will be noted that the section re- 
fers to doing business in any other state 
or country and it might conceivably be 
interpreted to affect insurers of foreign 
countries. However, there is no disposi- 
tion in official circles to interpret the 
code provision in that way. On the 
surface it would appear that Travelers 
could not comply with the requirements 
of the provision merely by separating 
its Illinois business, writing Illinois life 
and accident and health business in 
Travelers and compensation and auto li- 
ability in Travelers Indemnity. Con- 


ceivably one course that Travelers 
might pursue, disagreeable as it would 
be to the management, would be to 
withdraw Travelers Insurance Company 
from Illinois, use Travelers Indemnity 
for all types of casualty business and 
cause to be licensed in Illinois Travel- 
ers Life Insurance Company, which re- 
ceived its charter last year but has never 
got beyond the charter stage. 


May Permit Certification 


If the authorities chose not to invoke 
the extraterritorial feature, an arrange- 
ment might be made whereunder Trav- 
elers would merely certify that it is di- 
viding its business in Illinois as required 
by the code. 

The question of the validity of the 
extra-territoriality provision might very 
well be raised. The situation is com- 
parable to other cases that have arisen 
in different states and that produced 
considerable litigation. For instance, in 
Texas under the law a company can 
write both fire and casualty business 
and there are a number of Texas com- 
panies that operate on the basis in their 
home state. The New York superin- 
tendent a number of years ago refused 
to issue a license to American Indem- 
nity of Galveston on the ground that it 
was chartered for both fire and casualty 
lines, even though it purposed to write 
only casualty business in New York 
state. The issue was litigated and 
American Indemnity won its decision. 
Then there was a case a few years ago 
that was brought by Factory Mutual 
Liability. This company wrote non-as- 

(CONTINUED ON PAGE 26) 


Boom Town Sales 
Keep Inspection 
Men Hustling 


Difficult to Get Information 
—Health Situation 
Is Considered 


Boom town risks are keeping inspec- 
tion men busy these days. Although 
there is a lag of from six months to a 
year before insurance begins to feel up- 
ward surges of industrial prosperity, 
there is a decided increase in sales in 
these areas at the present time. When 
the defense program first got underway 
many of the workers spent their new 
earnings in taking care of what they had 
on the cuff and in buying automobiles, 
refrigerators, etc. Now they are in posi- 
tion to buy insurance. 

In inspecting these risks there is much 
difficulty in tracing information to the 
source as there are So many new people 
who are unknown in the community. 
There has been such intense competition 
for tool and machine workers, for ex- 
ample, that they have been making nu- 
merous changes. 


Hard to Locate Applicants 


It is hard to locate many of the ap- 
plicants as the mushroom growth of 
some of the smaller boom towns taxes 
living facilities and in some there are 
not even street addresses. However, 
crowded conditions are being offset by 
the prevalent use of trailers and the ex- 
tensive building of new small homes. 

There is not much trouble getting in- 
come information as the prevailing 
hourly wage is known. However, it is 
necessary to check occupations closely. 
For example, an inspection on an appli- 
cant who gave “painter” as his occupa- 
tion in a steel mill revealed that he was 
suspended above a runway and when 
red hot ingots came through he painted 
identification numbers on them. 

There are not so many accident and 
health application inspections as there 
are life as most of the accident and 
health companies do not inspect those 
applying for less than $25 weekly in- 
demnity. 


Over-insurance Not a Factor 


Over-insurance is not an important 
factor as long as the defense work con- 
tinues at top speed as most of the indus- 
trial workers buy small units of cov- 
erage. 

Many of the military camps and de. 
fense industries have been located near 
small cities or villages and experience 
has shown that such development is at- 
tended by increases in civil population 
equivalent to one-half the military 
strength and three times the number of 
industrial workers. Some of the ex- 
amples are a $74,000,000 powder plant 
being built at Charleston, Ind., the naval 
expansion, aircraft plants which are 
overtaxing San Diego, Cal., the Hamp- 
ton Roads area of Virginia where more 

(CONTINUED ON PAGE 26) 
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Loss on . Undisclosed Exposure 
in Comprehensive Is Covered 


Question has arisen as to whether 
under comprehensive automobile liabil- 
ity the insurer is liable when a loss de- 
velops from an exposure that is delib- 
erately or otherwise overlooked. One 
loss of this sort recently cost a com- 
pany $8,000. 

There seems to be no doubt that the 
insurer is liable. The carrier has the 
responsibility of discovering and charg- 
ing a premium for the exposure, even 
though both survey and audit might fail 
to reveal it. It is no defense that it 
was not included in the policy and a 
premium not collected for it. However, 
the carrier has the right to go back and 
charge a premium for the exposure. 


Fraud Hard to Prove 


Only under the most unusual circum- 
stance could a company deny liability 
on grounds that assured concealed or 
overlooked an exposure which devel- 
oped a loss. The requirement by in- 
surers that assured make monthly, 
quarterly, semi-annual or annual re- 
ports to reveal any changes in hazard 
would not affect liability of the carrier 
On an unrevealed exposure. Even where 
assured deliberately conceals an expos- 
ure the company would have to show 
a very material fraud, enough to put in 
question the entire contract, and not 
just one portion of it. The conceal- 
ment of an exposure in order to save a 
small premium would not be enough to 
cause the court to void the contract as 
fraudulent. This is particlarly true 
where rights of a third party are in- 
volved. 

There seems to be no question as to 
liability under either the comprehensive 
automobile or general liability policies 
in such a case. Under the latter, a cor- 
poration or individual might overlook 
a vacant lot, for instance. One insurer 
recently discovered that assured, a cor- 
poration, owned a large farm on which 
several persons were employed. There 
was no compensation or liability. As- 
sured had overlooked it, but the survey 
turned it up. Losses on “hidden” ex- 
posures simply emphasize the extreme 
importance of properly executing the 
survey. 


Can Collect Premium 


It has been pretty ‘clearly established 
by decisions in workmen’s compensa- 
tion field that the company can go back 
to the extent of the statute of limita- 
tions and collect a premium for an un- 
disclosed but protected exposure. 

However, the audit is supposed to ad- 
just the premium to the exposure each 
year, and this, plus the practical mat- 
ter of keeping on good terms with an 


assured developing considerable pre- 
miums, might act as a deterrent to the 
collection of back premiums in such 
cases, 
Comprehensive Is Sales Tool 

The comprehensive forms are _ re- 


garded as one of the strongest selling 
tools insurance has devised for the agent. 
As a matter of fact, purpose of the new 
forms is to develop exposures on which 
assured may be a self insurer and to 
give more adequate coverage on expos- 
ures he now protects with insurance. 

For instance, a considerable number 
of assured, including large ones, are 
discovering the existence of products 
liability for the first time as a result of 
the stirvey for comprehensive general 
liability. A great deal more of this 
coverage is being written than ever 
before. Recently an assured, going over 
a survey with a view to buying compre- 
hensive, asked the agent what prod- 
ucts liability was. Although his firm is 
a large one selling a product that is 
eaten daily by thousands of persons, he 
had never heard of it. When the agent 
explained, assured purchased the cover- 
age—for $1,100. 

Insurance men are convinced that 





through the agency of comprehensive 
enough products liability, will be devel- 
oped to give companies a_ general 
spread on this type of business so that 
rates can be reduced substantially. As 
it is, they are pretty high because here- 
tofore only those have purchased it who 
were fairly certain to have claims. 

It is very seldom that assured is un- 
willing to assume a premium obligation 
in place of a liability exposure, if he 
is aware of it; and the agent is not 
serving assured, company, or himself 
when he fails to present the compre- 
hensive properly. Neither is he doing 
assured any good when he fails to de- 
velop all exposures, since assured is 
going to have to face an increase in his 
premium after the first audit. If ex- 
perience is any indication, assured’s re- 
action is going to be one of annoyance 
at the agent when this occurs. 


Some Improper Surveys 


Yet the first audit, which has yet to 
be taken, will, company men believe, 
reveal substantial discrepancies in the 
ratio of premium to exposure. While a 
good many agents are filling out the 
surveys properly and are developing all 
of the exposures, some have not yet 
fully realized its extreme importance. 
Many agents, in the habit of getting 
much of their information by telephone, 
are completing surveys in this manner, 
which is not a satisfactory means for 
eliciting anything like complete infor- 
mation. Some agents, anxious to im- 
press assured, are not too anxious to 
include all exposures. 

Some company men already have 
reached the conclusion that in order to 
maintain relations with many assured 
they will have to take a whipping in 
adjusting premium to exposure after the 
first audit. The additional premium for 
exposures newly revealed by the audit 
will have to be at a lesser figure than 
they would ordinarily charge. Other- 
wise, the adjusted premium will be so 
much greater that loss of the line might 
result in many instances. 

It has been suggested that making 
the company police exposures will re- 
sult in an increasing number of losses 
on undisclosed hazards. Perhaps it 
would be better, some insurance men 
feel, to make the contract the policing 
agent, as under the fire reporting form 
where only scheduled items are cov- 
ered. In this case exposures are picked 
up automatically after the contract 
goes into effect, but there is no cover- 
age on exposures that exist at the in- 
ception of the contract which are not 
revealed. 

Assured is the best source of infor- 
mation as to any exposure, it is pointed 
out. He may have it in his head. 

Too much of an opening exists not 
to be used when the pressure of compe- 
tition is on, some insurance men be- 
lieve. Suppose assured has a vacant 
lot and the broker tells him to forget 
it because he is covered anyway? Some 
responsibility on assured may be neces- 
sary to avoid carelessness, if not de- 
liberate concealment. 

If a change of this kind is to be made 
in comprehensive, it is suggested that 
it should be made before comprehensive 
policies become too widely used. 


N. J. Responsibility Act Changes 


New Jersey now has a new financial 
responsibility law which is patterned 
somewhat after the new statute in New 
York. All automobile operators are re- 
quired to file proof of financial respon- 
sibility if they are involved in accidents 
where the property damage exceeds $25, 
In the past the breaking point has been 
$100. The law provides that responsibil- 
ity by operators in accidents cannot be 
evaded through bankruptcy or insolv- 
ency proceedings. 


Coast Speaker 








E. C. STONE 


E. C. Stone, United States manager 
Employers Liability, will speak at the 
Washington and Oregon agents’ meet- 
ings next week on compulsory automo- 
bile and financial responsibility legisla- 
tion. 


Revise N. Y. 
Rejected Risk Plan 


NEW YORK — Representatives of 
stock and of non-stock automobile lia- 
bility companies are redrafting the plan 
for handling assigned risks in keeping 
with the requirements of the financial 
responsibility law, which becomes oper- 
ative in the state next Jan. 1, and expect 
to have the revision in shape for sub- 
mission to Superintendent Pink within 
a few days. The tentative draft of the 
plan, offered several weeks ago, followed 
closely the pattern of the New Hamp- 
shire setup, altered somewhat to com- 
ply with the provisions of the law of 
this state. Both stock and non-stock 
interests are in complete accord as to 
the need for applying a penalty charge 
upon assigned risks; the figure of 15 
percent over manual being held proper. 
The procedure as to the method of col- 
lecting premiums upon assigned risks 
remains to be worked out; the non- 
agency writing mutuals objecting to re- 
porting as collecting the surcharge, and 
paying taxes and dividends thereon. In 
fixing the agents’ commission for the 
business at 10 percent the feeling is 
that the lessened amount would induce 
producers to seek to so improve ques- 
tionable risks as to make them eligible 
for coverage at normal rates. 

As soon as the suggested amendments 
to the financial responsibility law con- 
sidered by the joint legislative commit- 
tee at the Alexandria Bay conference are 
put into legal form by representatives of 
the American Bar Association, they will 
be submitted to Superintendent Pink, 
Vehicle Commissioner Mealey and Mark 
Graves of the state treasurer’s office. 
This will be done in the fall, and such 
proposed amendments. as are finally 
sanctioned will be offered at the next 
session of the legislature. 








Write Military Airport Bond 


LOS ANGELES—Aetna Casualty, 
Fidelity & Deposit, Maryland Casualty, 
U. S. Fidelity & Guaranty and Standard 
Accident executed a bond for $924,690 
to the War Department for construction 
of the Phoenix Military Airport at 
Lithfield, Ariz. The bond is 50-50 for 
payment and performance. The contrac- 
tors are Pearce & Dickerson Construc- 
tion Co., Phoenix, Ariz.; Oswald Bros., 
Los Angeles, and J. A. Casson Co., Hay- 
ward, Cal. 


Discuss Aspects of 
Aviation Insurance 


Two papers on aviation were pre- 
sented at the Federation of Insurance 
Counsel at Saranac Lake, N. Y., one on 
“Aircraft Negligence Cases” by H. R. 
Stimson, Huntingburg, Ind., and the 
other on some of the functions and 
problems of the Civil Aeronautics Board 

, H. O. Hale, New York City. 

Generally where the courts deciding 
aircraft negligence cases have layman’s 
knowledge of aerodynamics and of some 
of the general facts about aviation, their 
opinions are good; otherwise perhaps 
not, according to Mr. Stimson. 

Members of the bar should inform 
themselves on this new subject, Mr. 
Stimson believes, so they can assist the 
court in rendering well considered 
opinions. If this is done the need for 
specialized boards and commissions ex- 
ercising semi-judicial authority will 
come to an end, Mr. Stimson believes. 


Suggests Study Group 


Much research in aeronautical law is 
yet to be made, and great questions of 
policy remain unsolved, he said. These 
affect insurance and other groups inter- 
ested in aviation. Mr. Stimson sug- 
gested that the federation name a com- 
mittee to study aeronautical law as it 
may relate to insurance. 

Mr. Stimson pointed out that an air- 
craft manufacturer or maintenance con- 
cern is liable for negligence in the de- 
sign or construction of aircraft. In the 
case of aircraft owners and pilots and 
their liability to persons and property, 
the courts hold that the usual rules of 
negligence should be applied which makes 
persons operating aircraft owe the duty 
of ordinary care to other aircraft, and 
if the plaintiff is entitled to recover, he 
must be free from contributory negli- 
gence. Since it has been almost uni- 
formly established that planes are not 
dangerous instrumentalities while on the 
ground, the usual rules of negligence ap- 
ply to ground collisions. In the case of 
common carriers there is a high degree 
of duty to passengers and persons using 
the airport and facilities of a common 
carrier. Where a person goes about air- 
craft or airports there is a _ certain 
amount of assumption of risk, but on his 
own or other premises he would not as- 
sume any risk and it is easier for the 
courts to find negligence. 

Mr. Hale discussed in detail govern- 
mental recognition of air transportation 
through gradually increasing assumption 
of control. One of the important devel- 
opments in the aviation field with re- 
spect to insurance is the study under- 
taken by the Civil Aeronautics Board 
some time ago with respect to the pro- 
posed “uniform aviation liability act.” 
This came into being primarily through 
the efforts of Commissioners on Uni- 
form State Laws. The board has not 
yet completed its study of this subject, 
but when it does, the result will be im- 
portant to insurance interests. 


Big Bond on Ky. Project 


Through D. S. Smith, broker of De- 
troit, Maryland Casualty wrote two 
bonds totaling $10,401,845 covering the 
contract of the S. A. Healey Co., for the 
construction of the Wolf Creek dam in 
Russell county, Ky. Performance bond 
is for $7,901,845, and that for labor and 
materials $2,500,000. Thirteen other 
companies are co-sureties. The dam, 
designed to aid flood control in the 
Cumberland Valley and to generate 
electric power, will be completed in 1200 
days. The contract price is $15,803,690. 





K. E. Wilson, assistant manager of 
the Philadelphia office of United States 
Fidelity & Guaranty, died at Prince 
Frederick, Md., while visiting friends 
Monday. 


Direct Reading Rate Finder & Cancel- 
lator for calculating earned and return 
insurance premiums $2. Order from Na-- 
tional Underwriter. 








td, ee a ee ee Oe ee 


—_— FF ae 


Viupa 





August 7, 1941 


HieNATIONAL UNDERWRITER | 


CASUALTY 19 

















Revise West Coast 
Comprehensive Plan 


$15 Minimum Additional 
Charge Dropped, Follow 
General Practice 


The National Bureau of Casualty & 
Surety Underwriters. has revised its 
rules for comprehensive liability insur- 
ance on the Pacific Coast. The new 
rules went into effect Aug. 1 in Arizona, 
California, Idaho, Nevada, Oregon, 
Utah and Washington. 

The original comprehensive liability 
rules, which went into effect last Feb- 
ruary, never applied to the Pacific Coast, 
where comprehensive coverage was first 
written generally. The new rules are 
substantially in line with those in force 
in the rest of the country, although on 
a few points they are more liberal than 
the general rules. 


Drop Minimum Extra Charge 


The 1 percent additional premium for 
comprehensive liability coverage is re- 
tained, but the minimum additional 
charge of $10 for bodily injury liability 
and $5 for property damage liability has 
been eliminated. A number of clarifica- 
tions have been made in the rule for the 
1 percent additional charge. 

Comprehensive automobile policies 
may now be written for three years and 
the same term rule in effect in the rest 
of the country has been adopted. Under 
this rule, the rate for automobile cover- 
age is the rate in force each year during 
the life of the policy, while the general 
liability rate is that in force at the in- 
ception of the policy. All term policies 
must now be audited annually. 


May Broaden Coverage 


It is now permissible, upon submission 
to the bureau, to modify or eliminate the 
restriction of property damage liability 
coverage for that “caused by accident.” 
Previously, this was permissible for bod- 
ily injury liability coverage only. Cov- 
erage may also be authorized against 
liability for personal injury not limited 
to bodily injury, as well as complete 
malpractice coverage, where the com- 
pany writes other general liability insur- 
ance for the assured. 

The standard property damage liabil- 
ity exclusions of water damage and those 
of damage to property beneath the sur- 
face of the ground, damage caused by 
explosion and others required for cer- 
tain classifications are now mandatory 
unless the required additional premium 
is charged. This has been a part of the 
comprehensive liability rules in the rest 
of the country. The general rule for 
treating other current policies has been 
put in force on the Pacific Coast. 

Under the new cancellation rules, cov- 
erages and classifications in three-year 
policies which are written for less than 
the full term of the policy are to be can- 
celed in accordance with the procedure 
for annual policies. The usual cancella- 
tion rules apply for annual policies and 
for coverages and classifications in 
three-year contracts written at term dis- 
counts. The procedure for submission 
has been revised and many proposals 
may now be considered directly by the 
Pacific Coast offices of the bureau, in- 
stead of going to New York. 


Again Ask Cost-Plus Ruling 

ST. PAUL—The Minnesota insur- 
ance department has requested from the 
attorney-general an opinion on the le- 
gality of the federal government’s cost- 
plus-fixed-fee plan as it applies to auto- 
mobile and comprehensive liability and 
property damage insurance. The attor- 
ney-general recently held the plan legal 
for compensation insurance providing 
there was no discrimination. 


The Insurance Check Chart helps to 
detect hazards. Get a copy for 75 cents 
from National Underwriter. 








M. P. CORNELIUS 


President M. P. Cornelius of the Con- 
tinental Casualty of Chicago has re- 
turned from spending the season at his 
summer home in the Flambeau lake 
region in Wisconsin. During the sum- 
mer he had high honor paid to him as 
he was made a member of the Chip- 
pewa tribe of Indians. These Indians 
constitute the Flambeau band of Wis- 
consin Chippewas. Mr. Cornelius was 
invested into the tribe with appropriate 
ceremonies, waS given feathered head- 
gear, beads and other insignia of a war- 
rior. His Indian name is Andeg, which 
means “crow.” The head of the tribe 
explained to him that while this might 
scem to English speaking people as un- 
dignified, to the Indians an Andeg is “a 
wise old bird, he is the first to appear 
re the spring and the last to leave in the 
all.” 

During the summer Mr. Cornelius 
and some of his friends went to the 
Quetico region of Canada, which is a 
national park and has a number of 
lakes. They were on a fishing trip. 








Show Results of Perry 
Risk Plan in Washington 


SEATTLE—B. K. Campbell, man- 
ager of the Washington assigned risk 
plan, has released the executive commit- 
tee’s report on the plan’s first six- 
months’ experience, Jan. 13 to mg od 30. 
Total premiums written were $9,775 

Of the 373 risks submitted, 265 were 
assigned and policies issued, 136 appli- 
cations were rejected. Of the total 301 
were on private types of vehicles, eight 
on commercial risks and 44 non-owner- 
ship. 

There has been a surprisingly large 
number of submissions as compared 
with other states having similar plans 
and since modification of the Washing- 
ton financial responsibility law, effective 
June 11 of this year, there has been no 
letup as was anticipated. The law now 
provides for revocation of the operator’s 
license only instead of both the opera- 
tor and registration licenses. 

Over half of the submissions by 
agents must be returned because of in- 
complete information given in the appli- 
cation, the report stated. 

The plan’s executive committee has 
secured permission from the Washing- 
ton department to “entertain requests by 
companies for increased surcharges up 
to a maximum of 50 cents when the ex- 
perience, physical, or other conditions of 
any risk are greater than that normally 
contemplated by the rates or minimum 
premiums applicable to the risk.” 

The assignment requirement of mem- 
ber companies has been lowered from 
$10,000 in annual bodily injury premi- 
ums to $5,000, thus spreading the as- 
signed risks among a greater number of 
companies than heretofore. 


New A. & H. Policy 
Book Is Ready 


“Time Saver” Is Com- 
plete, Convenient Refer- 
ence in Its Field 


Keen interest on the part of compa- 
nies and producing agents is reflected in 
the 1941 Time Saver. This is the stand- 
ard policy information book of accident 
and health insurance. In the current edi- 
tion coming from the press now, more 
policies are described for more compa- 
nies than in any previous edition of the 
book. The 1941 Time Saver is the 
eighteenth annual edition of this stand- 
ard reference book. It has 50 pages 
more than any previous edition. The 
policies being written by every stock or 
mutual company are included. Over 
1,100 policies, riders and supplements 
are described. The rates for all ages are 
included. The feature of the book is 
that it describes accurately every provi- 
sion of the policy including limitations 
or exceptions. Though the description 
is concise it is complete as all informa- 
tion is given in the fewest possible 
words. In this year’s book for the first 
time will be included complete descrip- 
tion of the policies of Columbian Protec- 
tive Association of Binghamton, N. Y. 

All non-cancellable policies are de- 
scribed in full. 

In addition to the description of poli- 
cies, brief financial statement is included 
of all of the accident and health compa- 
nies and in this 1941 Time Saver for the 
first time are included figures for the 
non-profit hospitalization associations. 


Index of Policies 


One feature of the convenient policy 
reference book is the index of policies. 
In this index the policies are listed by 
names of contracts so a person need not 
have even the name of the company to 
locate quickly the description of the pol- 
icy, In fact, three separate indexes are 
included for the user of the book. In 
addition to the policy names index a 
non-cancellable index is included and all 
the policies of each company are 
grouped under the name of the com- 
pany with a quick reference index for lo- 
cating the companies. 

Another feature of this year’s edition 
is a complete description of the aviation 
accident policies written by the Aero 
Insurance Underwriters, Associated Avi- 
ation Underwriters and the U. S. Avia- 
tion Underwriters. In the description of 
the contracts issued through these three 
aviation underwriting associations, all 
the personal accident policies now in use 
are described. The personal accident 
aviation policies of companies not oper- 
ating through the above three associa- 
tions are described under the name of 
the particular company in the book, In 
this way, all of the current accident con- 
tracts are included. 

The price of the 1941 edition is $4 with 
liberal reductions when the books are 
ordered in wholesale lots. The book is 
published by The National Underwriter 
Company, 420 East Fourth street, Cin- 
cinnati, O. 


Korn, Sawyer to National 
Casualty Head Office 


DETROIT—President W. G. Curtis 
of National Casualty has appointed Pe- 
ter Korn assistant to the president and 
P. R. Sawyer, assistant chief under- 
writer of the accident and health depart- 
ment. Mr. Korn has been associated 
with Continental Casualty for some 15 
years and Mr. Sawyer was with the 
same company for a number of years. 
Mr. Sawyer also had experience with 
Zurich a number of years ago. 


Ben H. Freeman, San Antonio, Texas 
resident manager of Maryland Casualty, 
died after a prolonged illness from heart 
trouble. 


No Cldiine Against 
Insurers on Big 
Copyright Policy 


NEW YORK—Now that the feud 
between American Society of Compos- 
ers, Authors & Publishers and the radio 
networks is virtually ended, it appears 
that there will be no underwriting losses 
on the $1,000,000 copyright infringement 
policy which Broadcast Music Inc., the 
radio chains’ music publishing house, 
took out at the beginning of this year 
to protect affiliated stations, orchestras, 
advertising agencies, and others affected 
from being embdatrassed by infringement 
actions brought by ASCAP. 

Several suits have been brought but 
these are awaiting disposition in view 
of the final settlement. However, these 
suits would not exceed the $100,000 ag- 
gregate deductible clause in the policy. 


Changed Over Surety Bond 


When first taken out the coverage 
was in the form of a surety bond but 
was changed to a liability insurance 
later on. BMI bought a one year con- 
tract but since it was anticipated that 
the fight might be over within a month 
or so the policy specified that the de- 
posit premium should be regarded as the 
minimum premium. Consequently there 
will be no return premium for the pe- 
riod from now until Dec. 31. 

Indemnity of North America under- 
wrote $500,000 of the coverage, with 
Seaboard Surety and London Lloyds 
taking $250,000 each. At the time the 
policy was issued there was a general 
assumption that the coverage was being 
taken to provide jittery orchestras, ho- 
tel owners, advertisers and advertising 
agencies with tangible evidence that 
they would be held harmless in the 
event of suits brought by ASCAP. It 
was thought that actual and threatened 
suits would be a major weapon in scar- 
ing potential users away from having 
anything to do with BMI’s music. 
BMI and the broadcasting chains were 
also interested in protecting themselves 
against possible heavy losses in copy- 
right infringement suits, it now appears. 


Two Points in Suit Against 
Ill. Director Over Lloyds 


The petition of 17 surety companies 
against Paul F. Jones, Illinois insurance 
director, in the circuit court at Spring- 
field, asks for a review of Director Jones’ 
issuance of a certificate of authority to 
London Lloyds to do business under the 
Illinois insurance code. 

The petition charges that underwriters 
at Lloyds have not made and main- 
tained in Illinois deposits in accordance 
with the requirements of the insurance 
code; that is, at least equal at all times 
to the minimum of admitted assets re- 
quired by the code of domestic Lloyds, 
and that this is discriminatory. The 
companies state that June 7, 1941, they 
asked Director Jones to be heard on the 
issue of the Lloyds license, but that 
Jones proceeded to issue a certificate to 
Lloyds July 1, 


Says Jones Contention in Error 


Director Jones replied that companies 
doing the same kind of business are not 
proper parties to be heard on the appli- 
cation for license. The companies con- 
tend that Jones is in error in this con- 
tention. 

There have been two other actions 
taken, one a petition for a writ of cer- 
tiorari early in 1938 by the same compa- 
nies, another an action in quo warranto 
by an individual which had substantially 
the same purpose. In both cases the 
attorney-general’s office acted for the in- 
surance director. 


Hoyt M. Leisure, general agent of 
Occidental Life in Los Angeles, has 
named Don Pullen as head of the acci- 
dent and health department of his 
agency. 
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Recall Wealth of Talent 
Possessed by B. A. Page 


By RALPH E. RICHMAN 


Bertrand A. Page, vice-president of 
Travelers, who died last week, was one 
of the very few remaining second gen- 
eration accident insurance men. Mr. 
Page got his early training directly with 
the founders of the company. James 
G. Batterson, founder and first presi- 
dent was still at the head of the com- 
pany when Mr. Page began working 
there on May 17, 1888. 

Mr. Page had a great wealth of ac- 
cident and health insurance underwrit- 
ing information at his command. 
Whether Travelers or some other com- 
pany had made some experiment with 
an unusual coverage or form, Mr. Page 


remembered the outcome and for de- 
tails could always go to his files. He 
had a combination of talent rarely 


found in the business. He knew how 
to use his wealth of underwriting in- 
formation, not only to safeguard his 
company against loss by keeping away 
from unprofitable undertakings, but he 
was also adept at setting up new and 
different merchandising concepts of his 
product for use by his field force. 


Produced Something Salable 


The field men of the Travelers knew 
that Mr. Page hewed close to the line 
when judging risks as an underwriter, 
but he overcame whatever critical feel- 
ing might have grown out of this atti- 
tude by producing something salable 
for his men, particularly when the 
going got tough. He said once that 
the idea of medical reimbursement had 
been in his files virtually ready to use 
for some years before it was actually 
put on the market. He thought, how- 
ever, that a sales item which would 
build sales and morale among the pro- 
ducers, should be introduced when sales 
and morale were likely to be low. 
Therefore, he favored the plan of hav- 
ing a sales stimulant in the form of 
proved meichandise ready for use in an 
emergency. 

Mr. Page got his clear and sympa- 
thetic view with the producing forces 
from his long direct work in the field 
during his early years with the com- 
pany. He went out frequently to all 
corners of the country. Many veterans 
of the Travelers organization first met 
Bert Page in their own home cities. He 
enjoyed telling about his experience in 
making trips for the company before 
the turn of the century, and his stories 
were distinguished by pointing to some 
valuable business lesson. They were 
not merely interesting personal remin- 
iscences; they almost invariably carried 
ideas. 


Gave Credit to Assistants 


The story of the Travelers accident 
and group life department for 50 years 
is the story of Bert Page. Always in 
discussing the record which had been 
made in these fields, he gave first credit 
to the assistants in his department. To 
a very high degree, Mr. Page had both 
the loyalty and the affection of the men 
about him. They, themselves, when 
asked about him, were likely to men- 
tion quickly their faith in him and his 
management ideas. 

Even before the observance of his 
fiftieth anniversary with Travelers in 
1938, Mr. Page was by length of serv- 
ice and scope of influence, a patriarch 
of Travelers. Yet he carried himself 
and expressed himself with a kind of 
vigorous ease which entirely belied his 
long years of activity. He was always 
apologetic when stating that he had 
been 50 years with the company, call- 
ing attention to the fact that he was 
just a boy when he went there. 

Two or three years before the ob- 
servance of his fiftieth anniversary with 
the Travelers, THe NATIONAL UNDER- 
WRITER, recognizing that he had many 


interesting things to say, had prepared 
a long story and sought his permission 
to release it. He asked that it should 
not be done and it was put away in the 
files. However, when announcement 
was made of his fiftieth anniversary and 
the company gave him official recogni- 
tion, he was told that it was a fitting 
time to release the story and that it 
would be published unless he provided 
an emphatic refusal. A visit with him 
was both provoking and interesting. It 
was interesting because in a_ very 
short time he could tell almost an end- 
less number of interesting insurance 
facts and stories, but provoking because 
almost never could these stories be pub- 
lished since he regarded them as “off 
the record” information. 


Made Use of Experiences 


For Mr. Page, an experience was 
worth something, and he acted upon the 
theory that a man should try to find out 
what it was worth, make a mental or 
written note of it, analyze it in relation 
to other experiences, and make it work 
for him. He followed the same plan 
with his accident agencies. He watched 
for production and underwriting danger 
points. He was not one of the execu- 
tives who just looked over and analyzed 
the gross figures. His early work in 
the field had taught him how to meas- 
ure individual performance in terms of 
underwriting profit and loss, and need- 
less to say this careful attention to in- 
dividual accounts is still a mark of ad- 
ministration in his department. 

The Travelers accident department 
without Bert Page! It will take time 
to get used to that. 





Illinois Requires More 
Cover on “For Hire” Cars 


The Illinois motor vehicle law has 
been amended to provide that not only 
operators of taxis but those of all cars 
for hire must file a statutory bond of 
$5,000 or furnish a public liability in- 
surance policy for $2,500. 

This brings under this provision .of 
the law funeral, private livery and 
“share expense” cars. There has been 
a vast increase in the latter in the last 
few years. Many persons, in order to 
reduce the expense of driving to and 
from work, arrange to transport neigh- 
bors or acquaintances, the latter paying 
a certain small amount for the service. 
This increase has come in all types of 
localities. 

Heretofore court decisions have con- 
flicted as to liability under the standard 
policy. Companies charge 10 percent ex- 
tra for the hazard. 

The motor vehicle law also has been 
amended to increase the surety bonds 
from $200 to $300 on trucks whose own- 
ers buy licenses on a mileage basis. The 
bond runs to the state and guarantees 
payment of the mileage tax. 


Payroll Auditors Swamped 
by More Frequent Audits 


Payroll audit departments of a number 
of companies have been swamped with 
extra work because of a tendency of un- 
derwriting departments to specify more 
frequent audits to keep pace with the 
probability of increased payrolls due to 
defense work. The added burden on 
auditing departments has made it neces- 
sary for underwriting executives in some 
cases to instruct their subordinates not 
to change the audit basis to a more fre- 
quent one unless there is some ground 
for believing that payrolls are materially 
increasing. In quite a few instances it 
was found that where audits were being 
changed from annual to quarterly, or 
quarterly to monthly, the increase in 
payrolls did not justify the greater fre- 
quency. 
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PLATE GLASS 


Concentrating on one 


REPLACEMENT SERVICE 


job, in a limited area and doing it 
well has made the American Glass Company the recog- 


nized leader in the Chicago plate glass replacement field. 


You can promise your clients fast and dependable plate 
glass replacement service. American Glass Company has 
the experience, training and facilities to carry through for 


YOU, as well as your clients. 


For reliable and speedy plate glass replacement, 


Phone MOHAWK 1100 
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! EXPANDING PLANTS 


, REQUIRE EXPANDED KNOWLEDGE OF INSURANCE PROBLEMS 


: xP 


In today’s emergency, insurance men face ing times. Keep expanding your knowledge 
complex problems. They cannot afford hit- ... through the instruction provided by 
or-miss solicitation. These are times which your company. Your opportunities and 


demand knowledge . . . knowledge of the your responsibilities were never greater. 








scope and functions of the coverages you 





have available . . . knowledge with which VIZ 


to analyze the needs of a client. 
J Does the employment of untrained workmen tend to 
increase industrial accidents? 


Be prepared! Meet the challenge of chang- 
2 Can accidents be controlled through a carefully 
planned safety program? 


Published by the United States Fidelity & 3 Where can the employer secure expert safety 
Guaranty Company and its affiliate, Fidelity guidance? 

& Guaranty Fire Corporation. Home Offices: 
Baltimore, Maryland. 
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We. Order Indicates 
Auto P. L. Exclusion 
Will Be Dropped 


RICHMOND—The first official an- 
nouncement of the removal of the 10 
percent additional automobile liability 
premium for carrying fellow employes 
to work was made by the Virginia cor- 
poration commission. The change is ef- 
fective in Virginia Aug. 25 and is retro- 
active on all policies in force. 

The impetus for this step, as reported 
in THE NATIONAL UNDERWRITER of July 
24, came from the federal government, 
which urged it as a means of meeting 
the eastern gasoline shortage by en- 
couraging workers to drive in groups. 
The Virginia action means it can be 
taken for granted that the National Bu- 
reau of Casualty & Surety Underwriters 
and the Mutual Casualty Rating Bureau, 
which requested the change, will apply 
it generally, although they have not 
made an official announcement. Some 
observers think the announcement will 
be coupled with a release of the delayed 
revised standard policy, with the exclu- 
sion of carrying passengers for a charge 
either removed or so reworded that it 
clearly does not apply to carrying fellow 


ACCIDENT 


Accident-Health Premiums 
Up 11 Percent for Half Year 


An increase in accident and health 
premiums in 1941 of approximately $35,- 
000,000 is estimated by Harold R. Gor- 
don, executive secretary Health & Acci- 
dent Underwriters Conference, based on 
reports for the first six months. 

An 11 percent increase for the six 
months is shown, indicating a total of 
$310,000,000 of accident and health pre- 
miums this year. This estimate is made 
as a result of data compiled on 80 per- 
cent of the total accident and health 
premium income of members of the con- 
ference. 

Should the trend indicated by the first 
six months’ experience continue, the 

















TWO SPECIAL AGENTS 
WANTED: 


Independent stock automobile company 
needs two special agents, one for Ohio 
and one for Indiana. Must have good 
personality and be able to produce. Ex- 
cellent future with growing company for 
men who can qualify. Apply in own 
handwriting, giving age, past experience, 
references, etc. Also small photo if pos- 
sible. Address N-87, The National 
Underwriter, 175 W. Jackson Blvd., Chi- 
cago, Illinois. 

















Lawyer with wide experience in claim 
adjusting and supervising in casualty 
field, desires position. Will furnish good 
references. Address Box N-88, The 
National Underwriter, 175 W. Jackson 
Blvd., Chicago, III. 














WANTED 


An experienced investigator by law firm han- 
dling general casualty and surety litigation. Full 
account experience and reference required. 
Give age and salary expected. Address N-84, 














The National Underwriter, 175 W. Jackson 
Bivd., Chicago, IIL. 

WANTED 
Investigator and Claim Adjuster. Man with 


ollowing familiar casualty accident and health 
claims; salary and commission. Reply in detail 
as to experience, qualifications, religion and age. 
Confidential. Box N-85, The National Under- 
175 W. Jackson Blvd., Chicago, Ill. 


writer, 








number of accident and health policy- 
holders will total between 19,000,000 and 
20,000,000 by the end of the year. 

Loss ratios for the first six months 
show an increase of 1 percent over the 
first six months of 1940. 


Chase Heads Commercial 
Travelers Federation 


The International Federation of Com- 
mercial Travelers Insurance Organiza- 
tions at its annual meeting at Bretton 
Woods, N. H., elected Currie C. Chase, 
Iowa State Traveling Men’s, as presi- 
dent; A. W. Franklin, United Com- 
mercial Travelers, vice-president, and 
John A. Whittemore, Eastern Commer- 


cial Travelers, secretary-treasurer (re- 
elected). The executive committee 
includes: R. E. Pratt, Travelers Health, 
Omaha, chairman; H. E. Trevvett, 


Commercial Travelers Mutual Accident; 
Paul Clement, Minnesota Commercial 
Men's; F. A. Nichols, Connecticut 
Commercial Travelers; Mell W. Hobart, 
Ministers Life & Casualty Union; R. A. 
Cavenaugh, Illinois Commercial Men’s, 
and E. E. Elliott, Physicians Health. 

The three-day convention was devoted 
to an intimate discussion of the activi- 
ties of the 11 affiliated associations and 

a sports program. Del Monte, Cal., was 
selacted for the next convention in Au- 
gust, 1942. 


Cincinnati Meetings Scheduled 


A regional meeting of the Health & 
Accident Underwriters Conference, pri- 
marily for companies in Cincinnati, 
Columbus, Indianapolis and Louisville, 
will be held at Cincinnati, Oct. 30. 
These meetings give an opportunity to 
bring in junior executives and depart- 
ment heads who do not attend the an- 
nual meetings of the conference, for 
formal discussion of various topics of 
current interest. 

Many of those in attendance are ex- 
pected to stay over for the meeting the 
following day of the Ohio Accident & 
Health Association, with a sales con- 
gress in the afternoon to be staged by 
the Cincinnati association, the first it 
has held. 

William Dignan, sales manager W. E. 
Lord agency, will be general chairman 
of the sales congress, assisted by C. L. 
Gurney, manager Mutual Benefit Health 
& Accident. Members of the commit- 
tee who will assist in carrying out the 
program are to be announced later. Ten- 
tative plans call for a session starting 
at 1:30 p. m., followed by a dinner at 
6 o'clock. There will be probably five 
speakers, selected mainly from salesmen 
who are active in the actual production 
of accident and health business. 

The congress is being held because of 
a growing demand from _ Cincinnati 
agents and agents all through southern 
Ohio for more sales help and informa- 
tion about the disability lines. 


COMPENSATION 


Referendum Stops Higher 
Payments Under Wash. Law 


SEATTLE—Increases in benefits un- 
der Washington’s monopolistic indus- 
trial insurance act will not be paid be- 
cause a referendum has placed the law 
enacted by the 1941 legislature on the 
ballot for consideration of voters at the 
November, 1942, general election. 

The referendum, with 30,000 signa- 
tures of registered voters, stays enforce- 
ment of the law. 

The department of labor and indus- 
tries had estimated that the increase in 
benefits would have cost employers con- 
tributing to the fund approximately $1,- 
600,000 in additional annual premiums. 
The law would have increased payments 
for injuries to widows and dependents 
and awards to workmen losing limbs or 
eyes or suStaining other permanent dis- 
abilities. The age limit of dependent 
children would have been raised from 














Every Tavern Keeper and 
the Owner of Every Build- 
ing in Which Liquor is 
Served — Be it Tavern, 
Club, or Restaurant, Has 





Celebration ! 
SAVING IN COST OF INSURANCE! 


BOOST IN INSURANCE RATES REVOKED! 


To Prevent FINANCIAL RUIN Due to 
DRASTIC ILLINOIS DRAM SHOP ACT 
INSURANCE MUST BE CARRIED. 


THE COST OF INSURANCE IS IMPORTANT. 
FOR LOWEST RATES 
MOST LIBERAL CONTRACT 


SOUNDEST PROTECTION 
ADDRESS 


A.F. SHAW & CO., INC. 


CHICAGO, 175 W. Jackson Blvd. Phone, WABASH (068 
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Dependable Insurance 
Service 





plus 
Aggressive Selling 
Assistance 


A multiple-line stock casualty company which 
offers financial strength—prompt claim service 
—up-to-the-minute sales and advertising aids 
—standard policies. It will pay you to investi- 
gate The Buckeye Union, an aggressive com- 
pany for aggressive agents. Writing Automo- 
bile, Plate Glass, Burglary and Public Liability. 


The 


Buckeye Union 


CasualtyCo. 
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ACCIDENT AND CASUALTY INSURANCE COMPANY 
OF WINTERTHUR, SWITZERLAND 


111 JOHN STREET 


NEW YORK 
OGDEN DAVIDSON CHARLES A. BARKIE 
UNITED STATES MANAGER U. 8. ASSISTANT MANAGER 


, | 
ORGANIZED 1875 
| 
| 
| 
| 


United States Branch 
FINANCIAL STATEMENT DECEMBER 31, 1940 


ADMITTED ASSETS 


U.S. Government Bonds. . . . «. « « $2,385,115.18 
OS ee ae ae ae ae ee 
ts waa + et a es 6 « O-as 134,836.00 
ee ee oe ee ee ee ee ee 867,741.15 

Total . . « $4,892,078.86 








| 

| 

| 

| 

LIABILITIES | 

Reserve for Claims . . . .. . ». « $ 913,754.96 | 
Reserve for Unearned Premiums . . . 1,032,267.02 
Reserve for Other Liabilities. . . . . 201,325.19 
Voluntary Contingency Reserve. . . . 244,731.69 

Statutory Deposit with 

| 

| 





New York .. . .$ 850,000.00 
Net Surplus over 
Deposit .. . . . 1,650,000.00 


Policy Holders’ Surplus. . .. . . . 2,500,000.00 
TeRMh « « 0 2 & © 2 es 0 Ores 


Bonds and Stocks are valued in accordance with requirements of New York 
State Insurance Department and National Association of Insurance Commis- 
sioners. Securities carried in above Statement at $1,326,147.25 are deposited 
: as required by law. 
On the basis of December 31st, 1940 for all bonds and stocks owned this 
Company’s total admitted assets would be increased to $5,088,897.15 and 
Voluntary Contingency Reserve to $441,549.98. 

All Assets in this Statement are held, in their entirety, for protection of United 











States Branch of the Company and its Policybolders and Creditors. | 
INVESTED ASSETS | 
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| 
59.27% U.S. Government Bonds | 
37.38°/, Other Bonds; 3.35°/, Stocks 
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16 to 18. The lump sum received by 
a widow when she remarries would have 
been increased from $240 to $1,000. 


Allow Rate Appeals in Pa. 


HARRISBURG, PA.—Legislation to 
permit court appeal on workmen’s com- 





pensation rates, rules and _ schedules 
promulgated by the insurance depart- 
ment has been signed by Governor 
James. 


Efforts to take the rate-fixing power 
from the department failed when amend- 
ments to the proposal were defeated, and 
the bill was passed finally in_ its 
original form. 


New Classification in Oklahoma 
OKLAHOMA CITY—The Okla- 


homa insurance board has approved a 
filing made by F. F. LaFon, manager 
of the Oklahoma Compensation Insur- 
ance Rating Bureau, establishing a sepa- 
rate classification for construction of 
rural electrification projects. The rate 
in this class, until it produces its own 
experience and rate, will be $14.77 per 
$100. 

The board also approved a filing to 
set up a separate classification for field 
bonded warehouses where they do no 
trucking, moving or shipping. The 
rate for this class is $1.17. 








Compensation Board to Winnipeg 


The International Association of In- 
dustrial Accident Boards and Commis- 
sions will hold its annual convention in 
Winnipeg in September, the date to be 
announced later. This will be the third 
meeting of the association in Canada. 
The president this year is C. K. New- 
comb, chairman of the workmen’s com- 
pensation board of Manitoba. Represen- 
tatives of compensation boards in Can- 
ada, the United States and Puerto Rico 
will attend. 


Minn. Cost-Plus Hearing Aug. 12 

ST. PAUL—The Minnesota compen- 
sation board has called a hearing for 
Aug. 12 on the cost plus fixed-fee insur- 
ance contract plan proposed by the fed- 
eral government on workmen's com- 
pensation and other lines. This plan is 
now before the Minnesota department 
and the compensation insurance board 
for approval. 


A separate classification is allowed to 
be set up under workmen’s compensa- 
tion and employers liability coverage for 
tallymen or checking clerks in bonded 
warehouses by an order of the Virginia 
corporation commission, This new 
classification will permit lower rates, it 
was explained, but how much lower ‘will 
depend on the experience record de- 
veloped. 


FIDELITY AND SURETY 





Competitive Bidding 
Returns to Favor 


Surety men find these days that the 
cost-plus scheme of handling defense 
contracts that was so avidly espoused 
at first in Washington is definitely los- 
ing favor and there is a return to the 
established system of competitive bid- 
ding. This means a return to the tra- 
ditional form of suretyship. Practically 
all business that is awarded under com- 
petitive bidding carries contract bond re- 
quirements. The principal exception to 
the practice of competitive bidding these 
days seems to be large ordnance jobs. 

The cost plus scheme was adopted 
initially as a means of cutting through 
red tape and expediting construction. It 
was hoped that the idea of compensating 
the supplier or contractor by means of 
a fixed fee rather than a percentage of 
the cost would prevent the contractor 
from loading his cost in one way or an- 
other. 

However, it was discovered under the 
cost plus system costs were not closely 
controlled. Perhaps there was very lit- 
tle loading of costs on the part of the 
contractor but there was not the zealous 
effort to keep expenses at a minimum 
as there is when a contractor has been 
awarded a job on a competitive basis. 
There was a good deal of criticism on 
the part of Congress for the way much 
of the work was handled and this may 
have had a considerable effect in caus- 
ing those in charge to revert to the 
practice of competitive bidding. 





Seek Damages from Surety 
on Bond to Protect State 


Another example of increasing at- 
tempts by members of the public to 
reach sureties for third party liability is 
contained in a suit in federal court in 
Chicago. 

Nine construction workers sued Mary- 
land Casualty, alleging that while em- 
ployed on the grounds of the state hos- 
pital at Manteno, IIl., in 1939 by a pri- 
vate contractor they contracted typhoid 
fever and suffered permanent injury to 
their health. They alleged also that state 
officials were wilfully negligent in opera- 
tion of the institution. 

Maryland Casualty was on the bonds 
of A. L. Bowen, former state director of 
public welfare; "Mrs. Blanche Fritz, as- 
sistant director in Bowen’s department, 
and Dr. A. C. Baxter, former director of 
the state department of public health. 


The latest move in the case was by 
Maryland Casualty, which secured an 
order from: the court making the three 
former officials third part defendants in 
the case. 

The bonds were written, of course, to 
guarantee the honesty and proper hand- 
ling of funds in the care or under the 
direct supervision of the state officials 
involved, and ran to the benefit of the 
state. 

There have been other instances of 
such attempts to reach the surety and 
make it perform the functions of third 
party liability coverage, including a num- 
ber of suits in Chicago against former 
city treasurers by holders of tax antici- 
pation warrants. 

Most insurance men and attorneys . 
lieve that if such suits are successful, 
will enormously widen the function of 
surety bonds on public officials, and nat- 
urally will greatly increase the cost of 
such insurance borne by taxpayers. 


Change Neb. Oil Bond Form 


LINCOLN, NEB.—At the urgent re- 
quest of companies writing bonds to 
the state for motor vehicle fuel import- 
ing dealers, the state agricultural depart- 
ment has asked the insurance department 
to draft a new form of bond. These 
bends guarantee the prompt payment by 
the importer of all fuel taxes, penalties 
and interest in connection with move- 
ment of petroleum products into the 
state. The principal change has to do 
with the period of notice of cancellation. 
The bond now is deemed cancelled at 
the close of business on the effective date 
set forth in the written notice served by 
the surety, which is to be not less than 
60 days from the date the written notice 
is received by the state. This is to be 
cut to 15 days, as several cases have 
arisen in which the operator during the 
60 days has continued to bootleg gaso- 
line into the state without payment of 
taxes and run up a large bill on the 


CHANGES 


Payne With Accident & Casualty 
L. M. Payne, who has been with 
Marsh & McLennan in Los Angeles, has 
joined the Los Angeles office of Acci- 
dent & Casualty as assistant adjuster. 


Promoted by Hartford Accident 


3enjamin F, Gates, Hartford Accident 
special agent in Fresno, Cal., has been 
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appointed assistant manager in St. Paul. 
Mr. Gates had been in the company’s 
Pacific department since 1926 when he 
became claim representative in San 
Francisco. In 1936 he was appointed 
special agent for San Joaquin valley and 
later placed in charge of that territory. 
In 1940 he was elected president of the 
California Casualty Field Men’s Associ- 
ation. Mr. Gates was born and edu- 
cated in Texas and is an attorney. 


Frank E. Sowers Resigns 


LOS ANGELES—Frank E. Sowers, 
for two years in charge of the casualty 
department of the Los Angeles office of 
Massachusetts Bonding, has resigned. 
Before coming to Los Angeles he was 
with the San Francisco office. He was 
in the casualty business in the middle 
west for a number of years. 


New General Agency in Seattle 


Dawson & Field is a new Seattle gen- 
eral agency with offices in the Dexter 
Horton building. It will be general 
agent of Seaboard Surety in Washing- 
ton, Oregon, Idaho, Montana and 
Wyoming. E. K. Dawson is the son 
of John E. Dawson, veteran general 
agent in Montana for a number of com- 
panies, which in the past has represented 
the Seaboard Surety in that state. 

T. C. Field of St. Paul, the other 
partner in the new general agency, 
will continue to operate his business in 
that city. 

Shifts in Milwaukee Offices 

MILWAUKEE — Matson Holbrook, 
an associate in the George H. Russell 
Co. agency, has been appointed manager 
of the fidelity and surety department. 
The position has been occupied by D. 
T. MacNally, who joins the Milwaukee 
service office of Massachusetts Bond- 
ing under Julius Eggerman as special 
agent. 








The United Pacific has established a 
service office at Eugene, Ore., with 
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W. D. Yerkes, formerly of Seattle, as 
special agent in charge, to service the 
southern Oregon field. 

T. A. Veblen of the General Casualty’s 
surety department in the home office in 
Seattle has resigned to enter the foundry 
business in Portland, Ore. 

V. E. Henderson, after taking an in- 
surance course in Chicago, has joined 
his father, Sherman R. Henderson, gen- 
eral agent of Continental Assurance and 
Continental Casualty in Columbus. 


COMPANIES 











Strong Showing by Central 
Surety in First Half 


The report of Central Surety on its 
operations in the first six months reflects 
substantial gains during the period. As- 
sets increased $376,075 to a total of $8,- 
853,627, while surplus went up $113,754 
to $2,335,681. Unearned premium re- 
serve was $2,270,905 on June 30, 1941, a 
gain of $106,952 over Dec. 31, 1940. Net 
premiums written totaled $2,927,031, an 
increase of $516,018 over the first six 
months of 1940. 

Market value of bonds exceeded book 
value on June 30 by $257,186. Market 
value of invested assets of Central 
Surety Fire, wholly owned subsidiary, 
exceeded book value by $41,798. Cen- 
tral Surety Fire stock was carried in the 
assets of Central Surety at $506,984. 





Premiums Higher, Losses 
Lower for American Surety 


Operations of American Surety the 
first six months resulted in an increase 
in premium writings and a decrease in 
net losses incurred, compared with the 
same period in 1940. 

Assets increased $1,135,149 to $28,- 
242,481. There was $786,136 added to 
the surplus and undivided profits ac- 
count, which stood at $6,688,059 on June 
30, 1941. Reserve for unearned pre- 
miums increased $103,401 to $6,461,948. 
After providing for statutory reserves 
and reserves for income tax, the invest- 
ment income and underwriting profit 
was $1,153,384 the first six months. 





Western Companies Show 
Big Gains in First Half 


Western Casualty and Western Fire 
wrote premiums of $2,270,140 in the first 
six months, a gain of $295,406 over the 
same period in 1940. Underwriting profit 
was $83,283. The companies made a 
gain of $500,000 in assets as compared 
with a year ago. 

Surplus gained $119,610, compared 
with $54,390. 


PERSONALS 








First Half Traffic 
Deaths Up 17% 


The traffic death roll in the United 
States for the first six months of 1941 
was 16,810, an increase of 17 percent 
over the 14,420 for the corresponding 
period of 1940, the National Safety Coun- 
cil has reported. If the trend continues, 
the council estimates that the toll will 
reach an all-time high of 40,000 this 
year. Last year it was 34,000. 

Automobile mileage in the same period 
increased 12 percent, partly accounting 





for the increase, but the mileage death 
rate was also higher by 5 percent. The 
greatest increase, 22 percent, was re- 
corded in rural areas. Towns under 
10,000 population had an 11 percent 
increase. Cities of 10,000 or more held 
the increase to 1 percent, the council 
reported. 

The increase was general over the 
country with only nine states able to 
cut their deaths. The south Atlantic, 
south central and Pacific regions con- 
tinued to show the largest increases in 
deaths along with the largest increases 
in travel. Only the mountain region 
had a lower mileage death rate than in 


1940 and in the north Atlantic region 
the mileage rate remained unchanged. 





Occidental Has New Auto Policy 


Occidental Life of California has 
brought out a new $5 automobile ac- 
cident policy, which pays hospital, sur- 
gical and medical expense up to $500, 
with principal sum and dismemberments 
from $1,000 down to $250. It is avail- 
able from ages 14 to 65. 





Direct Reading Hate Finder & Cancel- 
lator for calculating earned and return 
insurance premiums $2. Order from Na- 
tional Underwriter. 














Members of the rating committee of 
the burglary division of the National Bu- 
reau of Casualty & Surety Underwrit- 
ers, were week-end guests of W. D. 
Clark, head of the burglary and plate 
glass departments of the Fidelity & Cas- 
ualty, at his summer camp at Glen Wild 
Lake, N. J., following a custom he in- 
augurated some years ago. Mr. Clark 
was presented a wrist watch, suitably 
inscribed, and Mrs. Clark received a 
floor lamp. 

S. J. Grogan, claim manager of In- 
demnity of North America in Los An- 
geles, and Miss Josephine Gannon were 
married there. 

R. L. Aldrich, 72, veteran Portland, 
Ore., accident and health insurance ex- 
ecutive and producer, died there. He 
was formerly manager of the Massachu- 
setts Bonding’s accident and_ health 
department in Oregon and was past 
president of the Portland Accident & 
Health Managers Club. 





ou and we are 


selling greater protection 


AFETY glass, like insurance, 
~ is on the job in an automo- 
bile to provide greater protec- 
tion. To handle that job properly, 
it must have high strength and it 
must permit maximum visibility. 
L-O-F Hi-Test Safety Glass is that 
kind of glass. 

You are buying glass when you 
tell the owner of a damaged car 
to “have the glass fixed and send 
us the bill.”” Why not go a step 
farther? Make sure your policy- 
holders get the best by specifying 
Libbey-Owens-Ford Hi-Test Safety 
Glass. 

Many cars are now equipped with 
L-O-F Hi-Test Safety PLATE, glass 
that is ground and highly polished 
to provide freedom from distor- 
tion as you look through it. Car 





This trade-mark, etched in the glass, identifies it. 


drivers and passengers get greater 
seeing comfort when riding behind 
this glass. They have the added 
safety which comes with clearer 
vision and less eye fatigue. 

Give your policyholders the 
benefits which come with this 
clear-vision glass. Replace PLATE 
with PLATE. 


LIBBEY: OWENS: FoRD 


HI-TEST SAFETY PLATE GLASS 
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Travelers Has 
Made No Decision 
on Illinois Issue 
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sessable contracts in states other than 
New York and New York state pro- 
hibited mutual companies from writing 
such business on that basis. The insur- 
ance superintendent took the position 
that Factory Mutual Liability could not 
operate in New York on an assessable 
basis because it operated in other states 
on a non-assessable basis. Factory Mu- 
tual Liability won this case. American 
Indemnity had the same sort of an issue 


in Minnesota, but the insurance com- 
missioner was upheld by the courts 
there. However, the law in Minnesota 


is quite strict and specific. American 
Indemnity won a similar case in Ken- 
tucky. A somewhat comparable situa- 
tion exists in Michigan where there has 
been a law on the statute books that a 
company can not operate there if it en- 
joys charter powers superior to those 
which a domestic company could be 
granted. The attorney general rather re- 
cently took the position that this law 
meant what it said and should be 
strictly enforced. Accordingly there was 
passed at the last session of the Michi- 
gan legislature a law permitting foreign 
insurers with superior charter powers to 
operate in Michigan upon certifying that 
they will not write in Michigan lines 
which Michigan companies cannot be 
empowered to write. 





Boom Town Sales 
Keep Inspection 
Men Hustling 
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than a half billion dollars is being spent 
for ship construction; at Alexandria, La., 
where Camp Beauregard is being con- 
structed, Hattiesburg, Miss., and Starke, 
Fla., where other cantonments are lo- 
cated; Portsmouth, N. H., Kittery, 
Maine area, and at Bremerton and Se- 
attle, Wash., where ships are under con- 
struction. 


Expect Huge Migration 


It is estimated at least 1,500,000 
people will migrate to the smaller com- 


munities adjacent to military establish- 
ments and to defense industries now in 
process of development. 

There are many health factors to con- 
sider in these new developments such as 
water supply, sewerage, milk pasteuriz- 
ing plants, major drainage for mosquito 
control and especially for the preven- 
tion of malaria, and hospital facilities. 
Because of the non-permanent character 
of the population attracted to these 
areas, the development of facilities in 
these communities is not attractive to 
private capital. Government figures 
show that about 75 percent of the people 
in these areas are now employed and 
self sustaining. 

Congress has passed an appropriation 
for $150,000,000 to aid in providing 
community facilities in national defense 
areas and $25,000,000 of this will be 
spent for hospitals, $4,200,000 for clinics. 





Proposals for 
Change Studied 
Closely Today 





(CONTINUED FROM PAGE 3) 

year but that is a rather special circum- 
stance. Some who have made a real 
study of the renewal certificate idea have 
come to the conclusion that it is not 
feasible by and large for the fire insur- 
ance business. They feel that the condi- 
tions of the policy change so frequently 
on such a large portion of the risks that 
it is necessary to bring the contract up 
to date periodically and that by and 
large the use of renewal certificates 
would have value only where insurance 
is carried along from year to year very 
largely without change. 

However, this is not a closed subject. 
Those who are making the research are 
accumulating exhibits and making a real 
investigation. 


Filing Faces of Policies 


Among the various procedural fea- 
tures that are being investigated these 
days is the matter of filing faces of pol- 
icies. In the fire insurance business it 
is said that there are perhaps 35 com- 
binations of entries on the filing face of 
policies now being issued. This causes 
inconvenience to such institutions as 
building and loan associations that have 
a large file of policies and have to refer 
to different position on the page of each 
of their contracts. It is not unlikely that 
some recommendations will be forth- 
coming before long for uniformity in 
this direction. 
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Munitions Pool 


Prospects Fade 


NEW YORK—Formation of a spe- 
cial reinsurance pool to handle muni- 
tions risks in connection with the 
defense program seems to have faded con- 
siderably as a possibility. Manufacture 
of munitions is being carried on largely 
in new plants which are so remote from 
the public that there seems to be little 
public liability hazard. Various units 
are isolated sufficiently so as to elim- 
inate the possibility of a catastrophe loss 
under compensation insurance. 

Because of these conditions it has been 
possible for these plants to purchase in- 
surance without the insurers feeling the 
need of splitting the risk up into small 
shares through some such plan as the 
Associated Companies group which was 
formed in the last war to take care of 
munitions risks. 


Wash. Bonds to American, 
F. & D., and Md. Casualty 


OLYMPIA, WASH. — Award of 
W a s ‘fidelity bond schedule was 
made by D. Van Eaton, supervisor 
of the oe division, to American 
Bonding, Fidelity & Deposit and Mary- 
land Casualty. American Bonding re- 
ceived half the line and will be the con- 
trolling surety. The company will have 
the responsibility of servicing the line. 
The F. & D. and Maryland Casualty 
each was awarded one-quarter of the 
line and will participate as co-sureties. 

The line will develop a premium esti- 
mated in excess of $10,000, although this 
figure will not be determined until the 
end of the year when existing coverages 
are picked up under the new schedule. 
Coverage will be over $5,000,000 on ap- 
proximately 3,000 employes when all li- 
ability has been scheduled. Thirteen 
Towner companies were low-bidders, 
each submitting the specially-promul- 
gated Towner rate of $2.25. A drawing 
by the purchasing division determined 
the three winners. 

While the Towner companies were 
low on the over-all figure covering the 
22 state departments, Ohio Casualty 
was lower on an alternate bid covering 
some of the departments, submitting a 
$2.12 quotation. However, the purchas- 
ing division desired coverage in the 
same carriers for all departments. 





C. R. Jones, Jr., Repeats Triumph 
For the second consecutive year, 
Charles R. Jones, Jr., a special agent 
in the metropolitan department of In- 
demnity of North America, has won 
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nationwide top honors in the Insurance 
Institute of America’s annual casualty 
III examination. 

Mr. Jones came through with an aver- 
age of 98 this year. He won the same 
award last year with a 99. The award 
will be presented to him, for the second 
time, at the institute’s annual banquet in 
the fall. 

Mr. Jones, who is 29 years old, studied 
under the Insurance Society of Philadel- 
phia. He has been associated with In- 
demnity for two years, under Dodd 
Bryan, manager of the metropolitan de- 
partment. He is a graduate of the Epis- 
copal Academy, Philadelphia, and of 
Dartmouth College. He is a son of the 
late Charles R. Jones, for many years 
in the general insurance brokerage busi- 
ness in Philadelphia. 


Neb. Examiner Takes 
Milwaukee Company Post 


Wilmer W. Wilson, Jr., for the past 
five years a member of the examination 
staff of the Nebraska insurance depart- 
ment, has resigned to become actuary 
and underwriter of the Cooperative In- 
surance Mutual of Milwaukee. The com- 
pany has been writing automobile insur- 
ance for several years, and the plan is to 
form a life insurance cooperative mutual 
company. 

Cooperative Insurance Mutual is lo- 
cated on the extreme upper north side 
of Milwaukee, having quarters with the 
Midland Mutual, a grocery concern. 

The Cooperative Insurance Mutual 
was formed in 1936 and writes automo- 
bile coverage for more than 112 coopera- 
tives with some 8,000 policies among co- 
operative members especially in _ rural 
sections of the state. The new life in- 
surance service is the first step in ex- 
panding the service eventually to include 
accident and health, group hospitaliza- 
tion, burial, etc. 

Lynn Matteson is secretary and F. F. 
Rondeau claims manager. 








Standard Accident Dividend 


Standard Accident has declared a 
quarterly dividend of 62% cents to be 
paid on Sept. 5 to stock of record Aug. 
25. The operations for the first six 


months of 1941 were profitable. 
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Points to Be Considered in 
Extra Expense Insurance 


J. L. Latcher, Newark, state agent 
Fireman’s Fund, in the company’s 
house organ brings out a work sheet for 
extra expense insurance. This form of 
insurance provides for any additional 
charges and expenses that may be in- 
curred in having to continue a business 
under emergency conditions when fire 
or other insured hazard has made nor- 
mal operations impossible. In some 
jurisdictions extra expense insurance is 
known as additional charges and ex- 
penses or surplus charges and expenses 
insurance. 

Mr. Latcher states that the most 
promising prospects for this form of in- 
surance are those concerns that will be 
compelled to continue operations even if 
their productive facilities are badly dam- 
aged or destroyed. They may be con- 
ducting a daily or regular service which 
customers would have to obtain else- 
where if they failed to make deliveries. 


Some Chief Prospects 


He cites some of the chief prospects 
for this form of insurance: Dairies, 
bakeries, laundries, newspapers, print- 
ing and publishing companies, dry 
cleaners, electric light and power plants, 
oil and ‘gasoline distributing companies, 
ice cream factories, hospitals, sanito- 
riums, ice manufacturing plants and 
various kinds of wholesale distributing 
concerns. In addition, certain kinds of 
schools, such as private trade schools 
and business colleges, banks and mu- 
nicipal buildings are prospects. 

Mr. Lacher said that through the 
payment of extra operating expenses by 
the insurance company the same vol- 
ume of sales can be maintained by a 
policyholder at his normal net produc- 
tion cost so that he is able to realize 





WORK SHEET TO DETERMINE 


his usual profit. This is not true, he 
explained, with all risks eligible for this 
form. In some cases a client can be 
more satisfactorily taken care of by 
business interruption insurance while 
others may need extra expense cover- 
age in addition to U. & O. He said that 
each eligible risk should be analyzed to 
determine whether extra expense is 
preferable to U. & O. for that particu- 
lar case or if U. & O. will afford a 
broader and more adequate form of pro- 
tection. 


Limits of Recovery 


He called attention to the fact that 
it is important that the limits of recov- 
ery are well understood by the policy- 
holder. Before writing this insurance 
he said the agent should check the 
manual of the jurisdiction in which the 
risk is located, as there are variations 
in different sections of the country. 

He gives a brief rule to follow in de- 
termining the protection needed: 
Broadly speaking, if the business of a 
prospect could be interrupted by fire or 
some other disaster, then business in- 
terruption insurance is needed. If the 
concern would have to continue the 
same volume of business in spite of the 
cost of discontinuance following fire, 
then extra expense insurance is in 
order. 


Offers a Work Sheet 


Policyholders, he said, sometimes find 
it difficult to arrive at the approximate 
amount of insurance they should carry 
under the extra expense form. He, 
therefore, offers a work sheet outlining 
the main items of expense a concern 
might have to incur in moving into 
temporary quarters unexpectedly. The 
work sheet is as follows: 


AMOUNT OF EXTRA EXPENSE 


INSURANCE A POLICYHOLDER SHOULD CARRY 


EXTRA EXPENSE WHICH WOULD BE NEEDED 

TO CONTINUE BUSINESS 
Rent, temporary quarters............ 
Rent, temporary equipment......... 
Net cost materials or equipment purchased.......... 


Cost of moving equipment.......... 


OND ore Color 








Cleaning temporary quarters....... 
Utilities and heat, temporary quarters........ 
Telephone and telegraph, temporary 
8. Extra charges, telephone and telegraph.............. 
B: GOPTEIIES, TADOT oc scccsccccsecccscos 
10. Mechanics, electricians, labor....... 
11. Extra traveling expenses........... 
12. Bonuses for speedy service......... 
Se RR I, Bin ch. 606000 evens 
"etal TEEGPE MEPOMES. 2... 2c cesses 
DODD. 4 gseeWaes de vew ens eekhs Jue se siees 
14. Expenses for discontinued services at original location 
Ey ee EE FS 6b 6 0b 08 cc s0seuc 


Second Third 
Month Month 


First 
Month 
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Differences i in 1 Two Forms 
That Have Common Use 


Question—The merchandise and fix- 
tures form contains the 100 percent co- 
insurance clause, while the single state 
reporting form A has a full reporting 
clause. Both can be used to cover stock 
and fixtures at one location. Will you 
please inform me as to the difference 
in application in the event of a loss and 
why two apparently different clauses are 
in use on contracts which are very 
similar in operation? 

Answer—We believe the important 
distinction between the coinsurance 
clause of the merchandise and fixture 


form and the value reporting clause of 
single state reporting form A lies in the 
adjustment of partial losses where the 
actual value at the time of loss exceeds 
the limit of liability. The coinsurance 
clause of the merchandise and fixture 
form will then apply in full force and 
the assured will be penalized in the 
event of a partial loss. On the other 
hand, under the single state reporting 
form, the assured will collect his loss in 
full subject only to the limit of liability. 
In each case we assume that the assured 
has correctly reported his values at the 


last reporting date or the merchandise 
and fixture policy has been correctly 
endorsed at the last reporting date. 

To take a concrete example, let us 
assume that the limit of liability under 
either policy is $100,000 and that the 
assured’s values as shown by the last 
report or endorsement were $90,000 and 
that this report or endorsement was 
correct. At the time of loss, let us 
further assume that his values have 
risen to $120,000. The assured now 
sustains a $60,000 loss. 

Under the merchandise and fixture 
form, the 100 percent coinsurance clause 
applies and hence the assured collects 
only $100,000/$120,000 of his $60,000 
loss, or $50,000, 

On the other hand, if single state re- 
porting form A is used, the loss is paid 
in full, since the assured has reported 
his values honestly and we have only a 
limit of aggregate liability, with no pro- 
vision for reducing recovery on a par- 
tial loss should the actual values be in 
excess of the limit of liability. Conse- 
quently, the assured in this case would 
recover his full loss of $60,000 and could 
recover any other loss up to $100,000. 

Another case in which the coinsurance 
clause of the merchandise and fixture 
form works against the assured would 
be where specific insurance has expired 
after the last endorsement date and the 
assured or his agent, through some 
oversight, has not endorsed the policy 
to pick up the expiring specific insur- 
ance. Should a loss occur at this time, 
the assured would be subject to the 
penalty of the 100 percent coinsurance 
clause. On the other hand, the single 
state reporting form automatically takes 
care of expiring specific insurance, sub- 
ject only to the limit of liability, and to 
the obligation of the assured to report 
correct values and the proper amount 
of specific insurance in force at the next 
reporting date. 

Another advantage of the single state 
reporting form over the merchandise 
and fixture form, not connected with 
the coinsurance clause, is that the single 
state reporting form provides for cov- 
erage on newly acquired locations auto- 
matically, provided they are reported 
at the next reporting date, whereas 
there is no such automatic coverage 
under the merchandise and fixture form 
and the contract must be endorsed to 
show newly acquired location immedi- 
ately if the assured is to have any cov- 
erage. 

As to why these different clauses are 
used, the only answer that we know of 
is difference of opinion and viewpoint 
of the drafters. The single state re- 
porting forms take their origin from In- 
terstate Underwriters Board forms and 
from general cover contracts and other 
predecessors, which were all built 
around the reporting idea. The mer- 
chandise and fixture form, on the other 
hand, originated with and is still written 
through the regular fire insurance de- 
partmental channels. It was purposely 
not made a reporting form, the idea 
Leing to provide protection similar to 
that obtainable under reporting forms 
through the established channels. The 
drafters of the form, we presume, used 
language and clauses with which they 
were familiar. 


Manual of Appraisals 
Useful for Insurance Men 


Agents can sell more fire insurance 
with Boeckh’s “Manual of Appraisals.” 
The knowledge of values is part of ex- 
pert agency service. An agent using 
this manual can protect his customers’ 
interests through periods of increasing 
and decreasing building costs, checking 
coinsurance requirements. The manual 


Casualty & Surety ie 
Executives’ Members 





Question—Can you give me the names 
of the members of the Association of 
Casualty & Surety Executives? 

Answer — Accident & Casualty of 
Switzerland, Aetna Casualty & Surety, 
Aetna Life, American Automobile, 
American Bonding, American Casualty, 
American Employers, American Rein- 
surance, American Surety, Associated 
Indemnity of San Francisco, Bankers 
Indemnity, Car & General, Central 
Surety of Kansas City, Century Indem- 
nity, Columbia Casualty, Commercial 
Casualty, Continental Casualty, Eagle 
Indemnity, Employers Liability, Em- 
ployers Reinsurance, European General 
Reinsurance, Fidelity & Casualty, Fidel- 
ity & Deposit, Fireman’s Fund Indem- 
nity, First Reinsurance of Hartford, 
General Accident, General Reinsurance, 
Glens Falls Indemnity, Globe Indemnity, 
Great American Indemnity, Hartford Ac- 
cident & Indemnity, Hartford Steam 
Boiler; Home Indemnity, Indemnity of 
North America, Insurors Indemnity of 
Tulsa, Okla., London & Lancashire In- 
demnity, London Guarantee & Accident, 
Maryland Casualty, Massachusetts 

3onding, Metropolitan Casualty, Na- 
tional Casualty, National Surety, New 
Amsterdam Casualty, New York Cas- 
ualty, Norwich Union Indemnity, Ocean 

Accident & Guarantee, Oregon Automo- 
bile of Portland, Ore., Pacific Indemnity, 
Phoenix Indemnity, Preferred Accident, 
Royal Indemnity, Seaboard Surety, 
Standard Accident, Standard Surety & 
Casualty, Sun Indemnity, Travelers, 
Travelers Indemnity, U. S. Casualty, U. 
S. Fidelity & Guaranty, United States 
Guarantee, Yorkshire Indemnity, Zurich. 











covers over 500 types of buildings and 
thousands of variations of size and 
structure. With this manual the agent 
can become reasonably familiar with 
building construction. He can make a 
good approximate estimate of the pres- 
ent sound value of a building in from 
five to ten minutes. A complete and 
accurate inspection and appraisal can 
usually be made in from one to three 
hours. The price is $6 with pad of 
work sheets. 

In addition to the manual there is the 
“Boeckh’s Index Calculator,” which 
gives a percentage figure calculated 
from local current prices of basic items 
for material and labor, which reflects 
with almost absolute accuracy the cost 
relationship of the building in a particu- 
lar city to the base manual valuation. 
This calculator with pad of calculation 
sheets costs $3.50. The price for both is 
$9.50. It is sold by THe NATIONAL 
UNDERWRITER. 


Strawberry Purchases in 
the Cold Winter Season 


The “National Agent’s Record” gives 
an incident showing the ingenuity that 
some insurance salesmen display in de- 
veloping prospects. During the cold 
weather the agent watched a man pur- 
chasing a box of strawberries at a fruit 
store. Of course strawberries are out of 
season during the cold weather. The 
fact, however, that one was getting this 
fruit at that time indicated that he must 
have the income to justify the purchase 
as the price would naturally be high. 
The thought occurred to him that it 
would be a splendid idea to visit some 
friendly fruit stores and grocers and 
make up a prospect list of people who 
were buying strawberries in the winter. 
He believed that these would make good 
prospects for insurance. 
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double the supply when completed by 
the end of this year. The wider use of 
cotton appears likely, but the extent de- 
pends upon supplies of yarn in suitable 
grades and its acceptance by manufac- 
turers and consumers.” 

Agents and companies are keeping in 
touch with the situation of their clients 
in these days, particularly with use 
and occupancy insurance considerations 
in mind. If a plant shuts down that 
has U. & O. insurance, the agent 
should suggest canceling the U. & O. 
line. The assured may overlook doing 
so at the moment and if he carries the 
cover beyond the time when he could 
have received any indemnity in the 
event of a loss, he is likely to judge his 
insurance agent and companies sharply. 
When the situation in the hosiery in- 
dustry occurred, the companies made a 
quick survey to determine what plants 
were shut down and acted accordingly. 





Personnel of Insurance 
Cabinet of U. S. Chamber 
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been greatly extended in the light of 
experience gained through previous con- 
tests. This program, the chamber be- 
lieves, should materially improve health 
conditions in all participating communi- 
ties throughout the country. 





Bar Insurance Group Sets 
Up Convention Program 
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at the marine and inland marine insur- 
ance law round table. R. E. Hall, Aetna 
Life, Hartford, will preside. “Insur- 
ance Activities of the U. S. Maritime 
Commission” will be discussed by Bryan 
K. Ogden, director U. S. Maritime Com- 
mission, and “Some Aspects of Deci- 
sions on Privity Clauses of Marine Poli- 
cies and Real Parties in Admiralty Liti- 


gation,” by George E. Beechwood, Phil- 
adelphia. 

The round tale for aviation insur- 
ance law, W. R. McKelvy, Seattle, 


chairman; for workmen’s compensation 
and employers liability, T. N. Bartlett, 
Baltimore, and fof insurance practice 
and procedure, Eugene Quay, Chicago, 
will have their programs announced. 

On Oct. 1, the second general session 
will be held with reports of the follow- 
ing committees: automobile, Mr. Rowe; 
fire insurance, Mr. Watters; aviation, 
Mr. McKelvy; health and accident, Mr. 
Miller; insurance practice and proce- 
dure, Mr. Quay; fidelity and surety, Mr. 
Nichols; casualty, Mr. Combs; marine 
and inland marine, Mr. Hall, and work- 
men’s compensation and employers lia- 
bility, Mr. Bartlett. Election of officers 
will close the session. 


Tax Appeal Bond for $6,000,000 


What is believed to be the largest tax 
appeal bond ever written, amounting to 





$6,919,300, has been underwritten by 
eight companies in connection with the 
Chicago Stockyards Company's appeal 
from a federal tax claim. Companies 
are American Employers, Aetna Cas- 
ualty, Continental Casualty, Fidelity & 
Casualty, Indemnity of North America, 
National Surety, Travelers Indemnity, 


and United States Fidelity & Guaranty. 





$76,000 Bank Holdup Loss 


The First National Bank of Strouds- 
burg, Pa., lost $76,000 in currency stolen 
from two of its messengers by hold-up 
men Tuesday morning. The bank is cov- 
ered under a blanket bond. The terri- 
tory has been the scene of frequent rob- 
beries in recent years and companies 
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writing business there hold net lines to 
low figures. 


Danielson in Charge While 
Ewry Is in Service 


Raymond D. Danielson, agent of the 
State Farm companies aSsociated with 


the Chicago branch office, has been ap- 
pointed Cook county manager to take 
charge of that office while Ralph Ewry, 
special agent who has had charge of 
the office for some time, is in the serv- 
ice. Mr. Ewry, a major in the quarter- 
masters reserve for some time, has been 
assigned to the Chicago ordnance dis- 


trict with office in the First National 
Bank building. Mr. Danielson has been 
connected with the State Farm com- 
panies since 1933, associated with Spe- 
cial Agent Ewry. 





John Boden has purchased the Addle- 
man agency at West Liberty, Ia. 
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First Wisconsin School 
Meets with Great Success 


MADISON, WIS.—Officers of the 
Wisconsin Association of Insurance 
Agents are “pointing with pride” to the 
success of the first annual comprehen- 
sive short course in fire and casualty 
insurance conducted in cooperation with 
the school of commerce at the Univer- 
sity of Wisconsin. With 61 registered 
for the course, 45 passed the final test 
to earn diplomas, which will be awarded 
at the annual meeting in Milwaukee 
Sept. 25-26. 

Seventeen cities were represented in 
the enrollment, which included men and 
women, agents and their employes. 
Among the six women was the secre- 
tary to the executive director of the 
Minnesota association, who enrolled 
and took the course to “learn how it 
is done in Wisconsin.” Prof. E. A. 
Gaumnitz, insurance instructor of the 
commerce school, was in charge of the 
short course and was assisted in in- 
structing by 14 experts in various fire 
and casualty lines. Grover Miller, Ra- 
cine, association president, addressed 
the opening session. 

Commissioner Duel attended the din- 
ner Friday night. He complimented the 
association and the university on in- 
augurating the course. Wednesday after- 
noon the Fish & Schulkamp agency of 
Madison was host to the group at an 
outing. Other entertainment and sports 
were provided for the late afternoon and 
evening of each day. The enthusiasm 
of those in attendance and the interest 
created indicate continuance of the 
school next year on possibly a larger 
scale. 





Frank Discussions Feature 
Minnesota Agents’ Program 


MINNEAPOLIS — Agents who at- 
tend the annual meeting of the Minne- 
sota Association of Insurance Agents at 
Rochester Sept. 11-13 will hear some 
frank discussions of matters affecting 
their business. The program committee 
met here to check up on arrangements 
and announced that Commissioner John- 
son of Minnesota will speak at the din- 
ner Sept. 12. _ Although the commis- 
sioner’s subject has not been announced, 
there is strong probability that he will 
express some forthright views on agents 
and their qualifications. He has on two 
or three occasions expressed quite 
strongly his desire to correct what he 
regards as unsatisfactory agency condi- 
tions. 


E. J. Bond, Jr., president Maryland 








Casualty, will speak on “Some Prob- 
lems We Should Discuss Frankly.” <A 
panel discussion, “A Program for Prog- 
ress,” will be led by Milton W. Mays, 
director of the Business Develoment Of- 
fice. This feature, which will occupy a 
half-day session, will bring out methods 
of improving agency operations. Taking 
part with Mr. Mays will be Nick Dek- 
ker, state agent America Fore; K. L. 
Hingst, state agent American of New- 
ark; R. A. Thompson, president Min- 
neapolis Underwriters Association, and 
Rod Hood of the C. F, Liscomb agency, 
Duluth. 

Roy Engberg, St. Paul, chairman of 
the executive committee of the state 
association, will preside at a breakfast 
conference for district and regional as- 
sociation leaders Sept. 13. 


Place Council Bluffs School Line 


COUNCIL BLUFFS, IA.—The 
Council Bluffs school board awarded 
$269,500 fire and extended coverage in- 
suance on school properties to 27 Council 
Bluffs local agents after a heated dis- 
cussion in which three members charged 
the allocation was “unfair.” The busi- 
ness will be written on a five-year term 
plan with 80 percent coinsurance, one- 
fifth of the insurance expiring each year. 

Paul Newton of the Hendricks-New- 
ton agency was named agent of record 
for the board. Mr. Newton, Gerald 
Mahon of E. H. Lougee Company and 
Hugh Blackwell of the J. R. Day Com- 
pany were named advisers on insurance 
matters. 

Some of the school board members 
objected because certain agents were 
not mentioned. President Weaver said 
the only agents not included were 
those who already have “more than their 
share of school insurance.” The resolu- 
tion also provided that workmen’s 
compensation insurance be rewritten by 
the E. H. Lougee Company. 


Board Covers Minneapolis Schools 
MINNEAPOLIS—After a year of 


negotiations, which at times developed 
into sharp controversy, the Minneapolis 
board of education has approved the 
proposal of the Minneapolis Underwrit- 
ers Association to place all of the $16,- 
600,000 public school insurance under a 
blanket policy. 

Under the new arrangement stock 
companies will get 75 nercent of the 
business and non-stock 25 percent. A 
reduction in rate from 37.6 cents per 
$100 to 35.2 cents was obtained. The 
Minneapolis Underwriters Association, 
representing 152 stock company agen- 
cies, has devoted the greater part of the 
past year to working out an insurance 











Iowa Association Pushing 
“500 for Forshay™ Drive 





DES MOINES—B. C. Hopkins of 
Des Moines, chairman of the member- 
ship committee of the Iowa Association 
of Insurance Agents, has called a meet- 
ing of interested association members 
and field men assisting in the “500 for 
Forshay” campaign here Monday to 
map final plans for the drive. The cam- 
paign is aimed at bringing the associ- 
ation’s membership to 500 by Sept. 1 to 
honor R. W. Forshay of Anita, Ia., 
vice-president of the National associa- 
tion. 

Warming Up to Strong Finish 

Mr. Hopkins said the effort being 
made by the association officers and 
committee, assisted in a large measure 
by field men of fire and casualty com- 
panies, is “warming up to a strong fin- 
ish.” New members and reinstatement 
of former members brought the total 
number of members Aug. 2 to 425, 75 
short of the 500 mark. He expects to 
attain the goal of 500 or more by 
Sept. 1. 





program for the schools that : tl we 
satisfactory to all concerned. This is 
now believed to have been achieved. 

The annual meeting of the association 
has been set for Sept. 15. 


Ohio Ruling on Term Premium 


COLUMBUS—P ointing out that 
there is no law in Ohio which prevents 
county commissioners from making a 
fire insurance contract for a term of 
one year and renewing it from year to 
year, Attorney-general Herbert holds 
that the commissioners in Champaign 
county may pay $2,563 the first year for 
their insurance and then renew it each 
year for four years, the other payments 
totaling $8,555, spread equally over the 
years. This makes a total of $11,119 as 
against a five-year term premium of 
$10,254. Inasmuch as the county is now 
paying $12,817 there would be a saving 
even then of $1,698, which, the attorney- 
general says, the commissioners are 
justified in effecting. 


Merchandise Floater Talk 
WICHITA, KAN.—Frank M. Calla- 


han, superintendent of the inland marine 
department of Phoenix of Hartford, 
Oklahoma City, spoke at the Wichita 
Association of Insurance Agents lunch- 
eon meeting, repeating much of his lec- 
ture given at the Kansas _ insurance 
school held at Kansas University in 
June. His subjects were “Deferred 
Payment Merchandise Floater” and 
“Personal Property Floater.” On Aug. 
14 the third of a series of insurance 





school meetings will be held, to be led 
by G. M. Montgomery, Wichita man- 
ager of the Western Adjustment. 


Judge Rebukes Bank Officials 


Federal Judge Adair, Springfield, IIL, 
has rebuked two bank officials who 
served as trustees for Schott Brewing 
Co., Highland, IIL, for, among other 
things, “causing properties to be insured 
through persons and firms in which they 
were directly or indirectly interested.” 
The court denied claims of $3,900 filed 
by the trustees. The officials are Henry 
Eberhardt, president First National 
Bank, and George A. Lochman, director 
of the State Bank, both of Collinsville. 
They served the brewery as trustees dur- 
ing a period of reorganization. 


Schiff Agency Joins Board 
CINCINNATI—J. J. Schiff. & Co., 
which has previously operated non- 
board, has joined the Cincinnati Fire 
Underwriters Association, qualifying 
with Birmingham Fire. Mr. Schiff en- 
tered the business in 1938 directly after 
his graduation from Ohio State Uni- 
versity. William Wiechman, a solici- 
tor, will have quarters with Mr. Schiff 
in the new office which has been opened 
at 1511 Carew Tower. The agency also 
represents Home F. & M., Bankers In- 
demnity, Home Indemnity, Preferred 
Accident and Standard Accident. 


T. A. Pickens Goes to Michigan 


T. A. Pickens, Jr., former local agent 
at Newton, Ia., for many years and 
brother of Glen Pickens, assistant sec- 
retary of the Phoenix of Hartford, has 
joined the Merrill & Co. agency at Ben- 
ton Harbor, Mich. He sold his agency 
at Newton several years ago. 

Glen Pickens, who has been visiting 
in Des Moines, renewed acquaintances 
with many of the Iowa field men and 
visited his parents at Newton. 














Iowa Losses Decreased 


DES MOINES—lIowa’s fire losses for 
the first six months decreased nearly 
$500,000, State Fire Marshal Strohm 
says, with total property loss of $1,957,- 
083, against $2,400,000 for the same pe- 
riod in 1940, 

Mr. Strohm attributed the drop to in- 
spections by both mutuals and stock 
companies, which he said played a large 
part in helping reduce fires in the state. 





Milwaukee Board Outing Aug. 13 

MILWAUKEE—Ralph Martin, pres- 
ident of the Milwaukee Board, has ap- 
pointed W. B. Calhoun general chair- 
man of the committee arranging the an- 
nual golf tournament and outing at 
Ozaukee Country Club Aug. 13. Mem- 
bers, their solicitors and office employes, 
ey 
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field men and company officials have 
been invited. 


New Indianapolis Safety Council 
Insurance men on the Safety Coun- 


cil just appointed by the Indianapolis 
Chamber of Commerce include John C. 


Appel of Gregory & Appel, Park A. 
Cooling, president Indiana Insurance 
Company; R. C. Griswold, manager 


Aetna Casualty; E. E. McClaren of Bar- 
ton, Curle & McLaren; Ross J. Moore, 
state agent Firemen’s group, and V. M. 
Ray, vice-president Hoosier Casualty. 


State Investigators in Detroit 
DETROIT—H. A. Dahlman and J. B. 


Cavanaugh, investigators for the Mich- 
igan department, are in Detroit to begin 
a series of investigations into alleged un- 
fair sales tactics in the life insurance 
field and also to investigate reports of 
the operations of unlicensed salesmen in 
the automobile insurance field. 


———. 


Mehagen Adjusting Mankato Loss 


MANKATO, MINN.—C. L. Meha- 
gen, Minneapolis manager of the West- 
ern Adjustment, has taken charge of the 
adjustment of the Mankato high school 
loss which was practically total with in- 
surance of $192,400 carried in some 40 
stock companies. He is assisted by K. 
R. DePue of the Mankato office. 


Des Moines Board Elects Aug. 4 


DES MOINES—The Des Moines 
Association of Insurance Agents will 
hold its annual meeting at a stag party 
Aug. 14. The association will send out 
six teams of two or three members each 
to visit local agents in Polk and sur- 
rounding counties for new members in 
the statewide membership campaign in 
honor of R. W. Forshay of Anita, vice- 
president of the National association. 


Neb. Department Attorney Resigns 


LINCOLN, NEB.—John S. Logan, 
for six years attorney for the Nebraska 
department, has_ resigned. Director 
Fraizer said it was doubtful whether 
any successor would be named. Mr. 
Fraizer and his assistant, Frank Landis, 
are both lawyers, the former having had 
26 years of active practice, and the di- 
rector expects that they will handle legal 
questions in the future. 


NEWS BRIEFS 


The Women’s Insurance Club of 
Green Bay, Wis., held its first annual 
outing at the home of Mrs. Walter 
Kruger on the banks of the Fox river 
at De Pere. 

The Mutual Insurance Field Club of 
Ohio will hold its first fall meeting 
Sept. 8 in Columbus. 

Hertel M. Saugman, who has been in 
the business in Racine, Wis., since 1912, 
has now established his own agency at 
215 Sixth street, Racine. He has facili- 
ties for handling general insurance and 
life insurance. 

W. H. Bennett, secretary and general 
counsel of the National Association of 
Insurance Agents, will be one of the 
speakers at the annual.convention of the 
Indiana association to be held in Indian- 
apolis, Oct. 28-29. The annual meeting 
of the National association will have 
passed and therefore Mr. Bennett will 
be in a position to comment on the main 
issues that came up at Kansas City. 

The dates’ for the annual meeting of 
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the Indiana Association of Insurance 
Agents to be held at Indianapolis have 
been changed from Oct. 29-30 to Oct. 
28-29. 


The 1752 Club of Iowa will hold its 


annual party at DeWitt, Aug. 15 as 
guest of the Iowa Mutual Casualty. 
O. A. Thompson, local agent of Dallas 
Center, Ia., was married in Des Moines 
to Bernice Johnson Shover of that city. 
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AND MOUNTAIN 





Small Loan Law 
Curbs Auto Finance 
Insurance in Wash. 


SEATTLE—Small loan finance com- 
panies operating under Washington’s 
new small loan.act are virtually de- 
barred from engaging in the insurance 
business as the result of a ruling handed 
Gown last week by J. C. Minshull, super- 
visor of banking, which was based on 
an opinion by Attorney-general Troy. A 
licensee is in violation of the act if oc- 
cupying joint quarters with an agency 
for the purpose of circumventing the 
law. j 

The banking division’s ruling is. so 
broad in scope that it has created wide- 
spread concern among finance-insurance 
concerns. The ruling provides that no 
lender or other person acting directly or 
indirectly on his behalf shall write in- 
surance for a borrower where such in- 
surance is a condition to the granting 
of a loan and where the lender has any 
interest in the commissions earned in 
writing such insurance. Also no type of 
insurance made payable to the lender 
and not directly for the benefit of the 
borrower may be required; provided, 
however, that the ruling is not construed 
as departmental authorization to require 
any type of insurance whatsoever. 


Limitations Exceeded 


The attorney-general’s ruling was on 
the case of a small loan company mak- 
ing loans on automobiles, charging each 
borrower $15 insurance coverage ob- 
tained by means of a blanket policy, for 
which the finance company pays $9 in 
net premiums to the insurance carrier. 

Under the conditions of the case sub- 
mitted for ruling, the proposed rate of 
interest on the loan was 6 percent. 
There would be no illegality in a trans- 
action by which the total charges for 
use of the money did not exceed the 
legal rate (3 percent per month). Appar- 
ently the profit from the insurance 
charge, if combined with the rate of in- 
terest exacted, would exceed the legal 
rate. 


The Practice Is a Device 


The attorney-general pointed out that 
it appears “that the practice outlined 
* * * constitutes a device for obtaining 
an added consideration for the loan of 
money, since the taking of this insur- 
ance is obligatory upon the borrower, 
and consequently is part of the trans- 
action by which the loan is made. This 
profit of six dollars is not a reimburse- 
ment to the company for any expense 
to which it has been put, and if it should 
be contended that this is in compensa- 
tion for the advance of the insurance 
premium by the company, the amount is 
certainly in excess of the legal rate.” 

The intent of the small loan act 
among other things was to prevent em- 
ployment of a collateral business for the 


purpose of evading the limitations im- 
posed. 


Montana Agents 


Have Full Program 
BILLINGS, MONT.—The program 


has been completed for the annual con- 
vention of the Montana State Associa- 
tion of Insurance Agents here Sept. 
15-16. There will be a preliminary ses- 
sion Sept. 14 with golf and a. special 
horse show for agents in the afternoon 
and an informal “mixer” in the evening. 

The president’s report by Peter Yegen, 
Jr., Billings, will open Monday sessions. 
Arnold Huppert, secretary-treasurer, 
Livingston; Vice-president Fritz Norby, 
Great Falls, and regional Vice-presi- 
dents H. O. Morgan, Glasgow; J. K. 
Rankin, Hardin; K. H. Burrell, Helena, 
and Frank Hazelbaker, Missoula, will 
give reports. J. R. Carmichael, presi- 
dent Montana Fire Underwriters Asso- 
ciation, Commissioner Holmes and Mil- 
ton C. Kennedy, assistant manager 
Hartford Accident, San Francisco, will 
speak, the latter on “Insurance Educa- 
tion.” A report of the fire insurance 
contact committee by C. R. Fowler, 
Lewistown, and of the rating commit- 
tee of the association will close the 
morning session. 

Reports from various committees will 
occupy the early part of Monday after- 
noon: Public relations, Irvine Bennett, 
Missoula; casualty, Matt Kelly, Ana- 
conda; B. D. O., Miss Charlotte Imes, 


Sidney; fire prevention, J. L. Sher- 
burne, Browning; safety, W. A. Barton, 
Thompson Falls; rural agents, G. C. 


Waite, Bozeman. 
Fred A. Moreton, executive commit- 
teeman of the National association, Salt 


Lake City, and Ed Heidel, national 
councillor, Bozeman, will talk at the 
Monday afternoon session, where the 


principal speaker is A. M. Brown, Jr., 
Edward Brown & Sons, San Francisco, 
on “Government and Insurance.” Aetna 
Casualty will present its film, “Say It in 
English.” Golf and swimming will be 
followed in the evening by a dinner at 
Lake Elmo, north of Billings. 


An executive session for members 
only has been planned for Tuesday 
morning. 


In the afternoon J. W. 


3onner, Mon- 


APPRAISAL ENGINEERS 
EXECUTIVE OFFICES 
NEW YORK Lola ler \cle) 
350 FIFTH AVE 4411 RAVENSWOOD AVE 
DISTRICT OFFICES IN OTHER PRINCIPAL CITIES 





tana attorney-general, will talk, and H. 
W. Semmelmeyer, manager of public 
relations Pacific Board, San Francisco, 
will discuss “Producers’ Problems.” 
Election of officers will close the formal 
program, but in the evening the an- 
nual banquet will take the form of a 
“chuck wagon” dinner on the Rims over- 
looking Billings. 


Idaho Agents’ Card 
for Annual Muster 


The Idaho Association of Insurance 
Agents has announced its program for 
its annual convention at the Hotel 
Sonneville, Idaho Falls, Aug. 18-19. 
The registration will take place at the 
Hotel Rogers. The executive commit- 
tee will meet at the Rogers the evening 
of Aug. 17. The convention proper will 
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TRUE FRIENDSHIP 


A dog is friendly. That's a fundamental part 
of his make-up. This photograph of the dog 
with the squirrel and the white rat may have 
been posed for the occasion, but it’s a strong 
possibility that the dog and the small animals 
are on close, friendly terms as the picture 
implies. 


Collies are especiclly noted for their kind- 
ness and gentle conduct. The owner of a 
female collie one day found her playing with 
a baby rabbit she had found in a near-by field. 
The furry babe was unharmed, as the dog had 
gently picked the bunny up and brought it 
home to her master, so that he, too, could see 
what she had found. No thought of cruelty or 
roughness had entered the collie’s mind. 


In fact, many men could well profit from the 
examples that dogs set in their manners and 
thoughtfulness toward others of the animal 
kingdom. 


Another Friend of Man 
— INSURANCE — 
Especially When Placed with 
A Friendly Company 


SECURITY FIRE INSURANCE 
COMPANY 
DAVENPORT, IOWA 


Protection Since 1883 


(Reduced reprint from a series of calendar- 
blotters sent monthly to our agents and prospec- 
tive agents.) 
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start Aug. 18, with President F. G. En- 
sign of Boise. presiding. The address of 
welcome will be given by Mayor Lan- 
ning of Idaho Falls. The response will 
come from A. B. Chase, Pocatello, vice- 
president of the Idaho association in the 
southeastern part of the state. President 
Ensign will give his report as will Sec- 
retary O. W. Nelson of Coeur d'Alene. 

Roy Martin, president of D. F. 
Broderick, Inc., Washington, will speak 
on “Overlooked Opportunities in the 
Fire Insurance Business.” Robert 
Stevenson, manager of the Idaho Sur- 
veying & Rating Bureau, will talk on 
“Fire Insurance Rating Trends in 
Idaho.” H. H. Lipps of Lewiston, na- 
tional councillor, will give his report. 

In the afternoon session, Aug. 18, 
there will be an address by F. P. T. 
Camp followed by a panel discussion 
led by John Breckon of San Francisco, 
Pacific Coast representative of the 
Business Development Office, aided by 
T. E. Ford, Hartford Fire; Roy Don- 
aldson, St. Paul F. & M.; R. S. Camp- 
bell of Boise and L. E. Huff of Mos- 
cow, local agents. R. H. McDonald, 
inland empire manager of Gould & Gould, 
will speak on “Comprehensive Liabil- 
ity.’ Insurance Director Jennifer of 
Idaho will speak and will be followed 
by Fred A. Moreton of Salt Lake City, 
member of the national executive com- 
mittee. 

In the evening a sound picture will be 
shown by the Underwriters Labora- 
tories, being sponsored by the Inter- 
Mountain Field Men’s Association. 

The morning of Aug. 19, there will be 
reports of committees and election of 
new officers together with an open 
forum. In the afternoon there will be 
the annual golf tournament at the Idaho 
Falls municipal golf course and a bridge 
luncheon for ladies. The annual ban- 
quet will be held in the evening with 
Attorney B. W. Oppenheim of Boise as 
toastmaster. He will introduce the new 
officers. The chief address will be by 
W. H. Maloy of Seattle, special agent 
of the Great American, on “The Mort- 
gage Clause.” 





Field Men Address Agents 


A. M. Pfalzer, special agent London 
& Lancashire, addressed the Alhambra 
District Realty Board on “Something 
Else About Selling.” 

R. M. McGuire, assistant manager 
Home, Los Angeles, spoke before the 
Long Beach Agents Association on 
“Use and Occupancy Insurance.” 

Both of these addresses were made 
under the auspices of the Southern Cali- 
fornia Fire Underwriters Association 
public speaking panel. 





More States for Central Mfrs. 


Central Manufacturers Mutual has 
been licensed in Arizona, New Mexico, 
Utah and Nevada. With the opening of 
New Mexico, agents in that state will 
report direct to the company’s head of- 
fice, while agents in the other three 


Going the Rounds 








FRED A. MORETON 


Fred A. Moreton of Salt Lake City, 
who is a member of the executive com- 
mittee of the National Association of 
Insurance Agents, will represent that 
body at the meetings of the Washing- 
ton, Oregon, Idaho and Montana associ- 
ations. He is held in high regard by all 
hands and gives an excellent talk. 








states will report to the Pacific depart- 
ment, San Francisco. A. S. Murray, Al- 
buquerque agent, is now special repre- 
sentative for the company in New Mex- 
ico. 





New Seattle General Agency 


The Frisbie General Agency has 
just been formed in Seattle by D. C. 
Frisbie, William Laube, Jr., and William 
Painter to represent Norwich Union 
Indemnity on a general agency basis in 
Washington. It will also be local agent 
for Norwich Union Fire. Offices are at 
1026 Henry building. 

Mr. Frisbie, who is president of the 
corporation, has been with Northwest 
Casualty’s claims department for two 
years. 


California Marshal Gets Salary 


One of the bills passed by the Califor- 
nia legislature and signed by the gov- 
ernor provides for a salary of $4,800 a 
year for the state fire marshal. The 
marshal, under the fire marshal act, has 
not received a salary. 





John McBurney, appointed special 
agent in Idaho and Utah for Gould & 
Gould, Seattle general agency, is estab- 
lishing offices at Boise. 


SOUTH 


Teach Defense Fire Fighting 


Instruction in defense fire fighting 
will be given 16 regional coordinators at 
a school in Little Rock Aug. 11-15 by 
the civil protection division of the Ark- 
ansas Defense Council. The regional 
coordinators in turn will instruct local 
firemen and volunteers in fire fighting 
techniques and fire protection methods. 
Commissioner Graves is chief coordina- 
tor. Other members of the staff will 
be Jack McKenzie, Little Rock, spe- 
cial agent National Board; Louis Rob- 
inson, state fire marshal; H. T. Bucha- 
nan, chief engineer Arkansas Fire Pre- 
vention Bureau, and Joe Carmichael, 


Little Rock fire chief. 








Suffolk Va., Agent Cited 


Herman A. Jones, Suffolk, Va., local 
agent, has been cited to appear before 
the Virginia corporation commission 
Sept. 9 to show cause why his license 
should not be revoked. He is charged 
with placing insurance in non-admitted 
companies and with misrepresenting 
provisions of policies issued. The order 
recited that he sold to M. E. Smith, 
operator of a taxi service in Hampton, 
Va., policies issued by Eastern Mutual 
Casualty of Baltimore and Keystone 
Mutual Casualty of Pittsburgh, both 
non-admitted, and also that he placed 
business in London Lloyds. 





Globe & Rutgers has moved its Hous- 
ton office from the Sterling building to 
501 Bankers Mortgage building. 

Commissioner Bowles of Virginia was 
host at his home in Goochland county 
to his entire office staff. This is an 
annual affair. 





CANADIAN 


Canadian Inland Filing Date 
Later; Commissions Stand 


TORONTO—W. E. McLean, man- 
ager of the Canadian Inland Underwrit- 
ers Association, announced a change in 
the filing date under acquisition cost 
rulings, details of which were announced 
in June, from Aug. 1 to Sept. 1. The 
effective date of the rule is still Oct. 1 

It will be remembered that the as- 
sociation, in its statement last June, 
classified agents and brokers and super- 
vising agents as they will come under 
the rulings of the association and an- 
nounced a_ reduction in commission 
rates to be paid on certain types of busi- 
ness after Oct. 1. 

There has been no change in these 
commission rates, despite the wide- 
spread opposition that has been raised 
by agents across the country. 

Threats have been made that the 








31 
various policies mentioned in the 
C.1.U.A. commission scale, especially 


personal property floaters, will not be 
handled by many agencies or that no 
efforts will be made to push these lines. 
These threats come in the face of a rap- 
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INDIANA INSURANCE COMPANY 


A STOCK COMPANY CHARTERED 1851—OPERATING ONLY IN INDIANA 
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Combined coverage, equal or unequal 
amounts, in one policy. 
Excellent reinsurance facilities. 
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idly growing consumer demand for the 
personal property floater. 





New Phoenix Inspector in West 


WINNIPEG—The Phoenix of Hart- 
ford has appointed Thomas~ Hanson in- 
spector for. Manitoba, Saskatchewan and 
Alberta, replacing C. D. Shepard, Jr., 
now on active service with the army. 

Mr. Hanson comes from the Canadian 
head office in Montreal. 





Marshall to Vancouver Agency 


VANCOUVER, B. C.—J. S. Mar- 
shall, for 13 years in charge of the ma- 
rine department of the Union of Canton 
branch office, has been appointed a di- 
rector of the B. L. Johnson-Walton 
Company, a ship agent also well known 
in marine and fire insurance circles, that 
is agent for Union of Canton. 


Canadian Hail Losses Severe 


TORONTO —This is one of the most 
unfavorable years for hail underwriters 
in Ontario and other sections of western 


Canada, according to present indica- 
tions. 
The Alberta hail insurance board has 


been literally swamped with hail dam- 





age claims. July was one of the worst 
months on record for hail storms, par- 
ticularly in the Trochau, Three Hills, 
Carbon and Drumheller belt where there 
have been two severe hail storms. 

It has been estimated that claims 
being received by the hail board are ag- 
gregating twice the loss of a year ago. 
Manitoba and Saskatchewan have also 
suffered hail damage. 

It is understood that heavier claims 
are being put off until assessment of 
damages can be made with the harvest. 
Smaller claims are being paid. 





Agents to Make Toronto Survey 


TORONTO~—Indications are that the 
city of Toronto will do nothing on its 
self-insurance scheme for a few months. 
The city has requested the Toronto In- 
surance Conference to survey fire insur- 
ance carried by the city and to make any 


‘suggestions that will be useful, not later 


than Oct. 15. 





R. H. Kendall, prominent in insur- 
ance circles in British Columbia, died at 
his home on Vancouver Island. For a 
number of years he operated a general 
agency in Penticton, B. C., which is 
continued by P. E. Knowles. 
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Yacht Patrol Plan 
Would Cut Down 


Insurance Market 


NEW YORK— Underwriters of 
yachts are interested in the outcome of 
the navy’s efforts on the Pacific Coast 
to organize an auxiliary fleet of small 
craft for patrol work in case of war. 
Organization of this highly _hetero- 
geneous fleet was inspired by the price- 
less aid rendered the British by a fleet 
of motor boats in evacuating Dunkirk. 

Information indicates that boats going 
into active service would be purchased 
outright by the navy and not merely 
lent to it. This would take the vessels 
out of the itisurance market. However, 
it is also reported that the plan is to 
equip the boats with guns and this pre- 
sumably would be done without waiting 
for the navy to purchase the boats. 
Armament heavier than light machine 
guns might introduce structural strain 
due to recoil. Furthermore the addition 
of the heavy extra weight represented by 
these guns might turn a simple strand- 
ing into a total loss by putting strains 
on the hull for which it was not de- 
signed. 


Experience in Last War 


In the last war many yachts were 
turned over to the government gratis 
but with the understanding that they 
would be returned to the owner in the 
same condition as when they were given 
up. There were so many vociferously 
dissatisfied owners when the boats were 
given back that the navy has since 
adopted the policy of buying the yachts 
with no obligations about returning 
them. 

While this means a loss of insurance 
premiums, since the government insures 
none of its property, it also eliminates 
the complication of determining what 
extra premium should be charged for the 
additional hazard of patrol service. The 
situation has been taken care of in 
the case of vessels lent to the coast 
guard reserve by an endorsement which 
provides that an extra premium, if it 
proves necessary, will be arrived at and 
charged on the basis of actual experience 
in this type of service. 





North America’s Coast Shifts 


V. A. Newman, for 10 years Pacific 
Northwest marine manager of the North 
America, is transferred to San Francisco 
as marine underwriter. Gordon Smith, 
formerly of Seattle, returns from San 


Francisco to the northwest to take over 
new duties with the marine department. 


Appleton & Cox Keep Standard 


HARTFOR D—W. Ross McCain, 
president of the Aetna Fire group, has 
announced that Appleton & Cox will 
continue as marine managers of the 
Standard of New York for both ocean 
and inland marine lines. 

In addition to the Standard of New 
York, Appleton & Cox manage a large 
group of companies for ocean and inland 
marine business. This organization, 
which operates countrywide, is one of 
the largest and best known marine of- 
fices in the United States. 


MOTOR 


Suggest Uniform Ia. 


Installment Charge 


DES MOINES—The Iowa Auto 
Underwriters Society, composed of non- 
conference and mutual automobile com- 
panies, announced its board had ap- 
proved a schedule of service charges for 
installment premiums in line with the 
recent ruling of the Iowa department. 

The department ruling prohibited giving 
full five or three-year term credits on 
fire or casualty policies paid annually 
and any other plan extending credit 
without charging at least the prevailing 
rate of interest. 

Most uf the conference companies 
have a service charge for installment 
premiums. One company, it was re- 
ported, however, is planning on making 
only a 25 cent service charge on all 
policies. The board of the Iowa auto 
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group recommended a schedule calling 
for a charge of 25 cents per installment 
on all premiums up to $100 and 1 per- 
cent of the total premium in excess of 
$100 with a maximum charge of $10. 

The down payment was suggested as 
being included as one installment. Thus 
a policy written on the 40-30-30 plan 
would carry a charge of 75 cents in event 
the premium did not exceed $100. Sev- 
eral of the companies will make a $1 
minimum charge. 

The board also suggested that on fire, 
theft, comprehensive and collision pre- 
miums the companies charge a flat $6 
minimum whether written with or with- 
out other coverage and to include the 
writing of convertible policies at manual 
rates. Previously some of the companies 
had been charging only $5 if other cov- 
erages were included. 





Clarify Tenn. 
Licensing Position 


Commissioner McCormack of Ten- 
nessee states that his attitude on the 
question of licensing automobile dealers 
for insurance purposes was misstated in 
last week’s edition. The situation is, ac- 
cording to Mr. McCormack, that Motors 
Insurance Corporation, which is a sub- 
sidiary of General Motors Acceptance 
Corporation, has discussed informally 
with the Tennessee department and with 
representatives of the Tennesse Asso- 
ciation of Insurance Agents, the advis- 
ability of issuing a limited form of li- 
cense to automobile dealers. For the 
past several weeks the department has 
been giving close attention to the mat- 
ter, but no announcement of any deci- 
sion has been made. Mr. McCormack 
sets forth his attitude in the following 
memorandum which gives tentative con- 
clusion to his study but which is still 
open for further investigation: 

“It, therefore, is the opinion of the 
commissioner that the agents licensing 
laws should be strictly enforced and 


limited to bona fide agents actively en- 
gaged in the insurance business, and not 
having employment of any other type 
that would interfere with their availabil- 
ity to the public or that would reduce 
their opportunity of rendering the serv- 
ice expected of an insurance agent. In 
most cases the public looks to the agent 
for this service and does not even in- 
vestigate the standing of the company 
writing the business. This fact, or 
theory, as it may be called by some, or- 
iginated with the creation of the fire in- 
surance business approximately at the 
time of the American revolution, and is 
commonly called the American agency 
system. 

“It is our further opinion that the in- 
vestigators of the insurance department 
should diligently survey all branches of 
the insurance business as it relates to 
finance companies in Tennessee and that 
all cloaks, used in attempting to avoid 
the full enforcement of the resident 
agents law, should be exposed and cor- 
rected under the laws as referred to in 
this memorandum and as established by 
the legislature. 

“In the interim, the present policy of 
issuing limited licenses as sub-agents for 
bona fide resident Tennessee agents, to 
finance companies be continued; when 
such finance companies are bona fide 
and are found, upon investigation, to be 
duly licensed and qualified under Item 56, 
Sub-section B, of the 1937 revenue act 
of Tennessee, as amended, and when 
their records, books and accounts reflect 
a segregation of such finance firm from 
any other business including the busi- 
ness of an automobile dealer.” 





J. Ross Moore, general manager of 
the National Automobile Underwriters 
Association, has been spending several 
days in San Francisco. Before going to 
the coast he spent some time in the 
middle west. 





The annual field day of the Ocean 
City (N. J.) Insurance Agents Associa- 
tion will be held Oct. 7. 





Cre You 


to let well enough alone? If you are, save 
your eyes the strain of reading on. But, if 
you are among the blessed who are not 
satisfied—a lot of the credit for the pro- 
gress of the world is due your kind. 


You will find a sincerity of service and 


cheerful helpfulness — 


without the com- 


placency of letting well enough alone— 
personified by the Agents, Officers and 


Personnel of Trinity 
Company. 


Universal Insurance 


Your progress and the loyalty of your 
clients can, perhaps, be enhanced with 
Trinity Universal's help. Why not find out 


for yourself? 
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$1,000,000 
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He Doesn’t Need Personal Effects Insurance 


--- but your clients do! 


Sell them protection 
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UNITED SERVICE ORGANIZATIONS 


These organizations have joined forces to form the U.S. O.: the Y. M. C. A., National Catholic 
Community Service, Salvation Army, Y.W.C.A., Jewish Welfare Board, Nat'l Travelers Aid Assn. 
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Well, here it is another week- 
end and I’m not a General 
yet. But give me time. 


Matter of fact, I have 
too much time on my hands—on 
evenings and weekends. 


The nearest village is 5 
miles away. All you find there 
is a general store, a garage 
and a canning factory—nowhere 
to go for any good clean fun, 
unless you drop in at a smoke- 
filled juke joint on the way. 


Well, Mom, there’s a big fa- 
vor you can do me. The U. S. 0. 
is trying to raise $10,765,000 
to run clubs for us, outside 
of camp. Places with lounge 
rooms, dance floors, games, 
writing rooms. Places you can 
get a bite to eat without pay— 
ing a king’s ranson. 


I know you don’t have an 
idle million lying around, but 
if you could get the family 
interested and some of the 
neighbors, and if that hap- 
pened all over the country, 
the U. S. 0. could raise 
$10,765,000 overnight. 


I’d appreciate it a lot, 
Mom, and so would every other 
mother’s son in the U. S. 
Army and Navy. 

Love, 
Bill 


They're doing their bit for you. Will you do 

your bit for them? Send your contribution to 

your local U.S.O. Committee or to U.S.O., 
Empire State Building, New York, N. Y. 



































OPEN YOUR HEART 
OPEN YOUR PURSE 
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